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TRUSTWORTHY 
SHEET METAL 


work up easily and well. They endure three to five times as long as ordinary 
steel or iron. Builders and manufacturers who have used this material 
know they may depend on the splendid qualities of these sheets. 


A complete control of , A Unbiased service tests 
production and a long = GA0anee, ae ae. prove these sheets are 
experience enable In- as — unsurpassed in resist- 
land to furnish the y 7 as ing corrosion. Their 
proper sheet for each <i a P ie use insures longer life 


particular purpose. * “a a - for your products. 


\ facsimile of the front cover of our descriptive booklet is 
shown above. In it the facts are presented clearly 
and concisely. Send for your copy today. 


INLAND STEEL COMPANY 


08 South Dearborn Street 
Chicao 


BARS PLATES SHAPES RAILS TRACK ACCESSORIES RIVETS BILLETS 





Index Pages 96 and 120 














The Only Weekly Covering the Field Buyers’ Directory Pages 122-124 


URNACES | 


On furnace buy- 
ers find that the AGRI- 


COLA proposition enables 
them to expand their opera- 
tions, increase profits and sat- 


isfy customers. 


Dealers who are in a position to 
handle volume business should 


AGRICOLA 


agency with its ample territortal 


investigate the 


feature. Write or wire for the 


facts today. 





Agricola 
specializes in 
the Quantity 
Production of 

Quality 


Furnaces 


FURNACE 
WARMTH 
FROM 
THE 
SUNNY 
SOUTH 


THE AGRICOLA FURNACE Co., INC. 


GADSDEN, ALABAMA 


Sales Offices in Principal Cities. Quick Deliveries! 
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UANTITY furnace buy- 
ers find that the AGRI- 
COLA proposition enables 


them to expand their opera- 
tions, increase profits and sat- 
isfy customers. 


Dealers who are in a position to 
handle volume business should 
investigate the AGRICOLA 
agency with its ample territorial 
feature. Write or wire for the 
facts today. 
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wat do You"ant? 


THE FINEST TYPE OF CAST IRON 





FURNACE? Sunbeam has it. 
A GOOD COMPETITIVE CAST IRON 
FURNACEP Sunbeam has it. 
A NEW STEEL FURNACE WITH MOD. 
ERN FEATURES? Sunbeam has it. 
A DE LUXE, SQUARE CASED, ENAMEL- 
ED FURNACE? Sunbeam has it. 
PRICES THAT ENABLE YOU TO MEET 
COMPETITIONP Sunbeam has them. 


A SUPERIOR TIME PAYMENT PLANP 


Sunbeam has it. 


SPECIAL EQUIPMENT FOR RETAIL 


SALESMENP Sunbeam has it. | 
A COMPLETE ASSORTMENT OF AD. | 
VERTISINGP Sunbeam has it. i 


Greater Profits? 


Obtain the Sunbeam Dealer Proposition. Learn 
why 600 Heating Contractors started to handle 
the Sunbeam Furnace line in 1928. Return the 
Coupon below! 








-_ ; 2 
A Furnace ST TN AS FG," BRA Lowest Prices 
for Every a Bsr Ss YN Ks, FEL. 7 in Sunbeam 

Requirement WAI ARM -AIR REAR History 





TRACE MARE 


THE FOX FURNACE COMPANY, ELyria, ou!o 


Largest Makers of Heating Equipment in the World 


Mame So 5 oh vein oO eG le eee Re 0h Beate RPE CER EE oe eee 
Gentlemen: 
Send your 40-page Heating Manual a iB ota (hale WUE. ence a wedd arereiia bae'’ qe ETM ES AY Soc ced 
and all information about the 1929 
Sunbeam Dealer Proposition. City and State Sk 66 6 Ale 6 6 ee OO) nS CM OD OL ese h 6H 4 CSS EEE CCC GCC CE js ; 
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"THE Wise Open Dome 40 Series 
with Self Cleaning Radiator is 
even better than ever with its new 
One-Piece heavy Cellular Firepot 
and new Elbow Shaped Collar on 
inside of radiator which is turned 
up so that all the heat must follow 
the castings to the top before en- 
tering the flue. 





sall your purchases from one source 


WISE 


FURNACES 


ELOW is shown the New Wise Steel Furnace. 
A Wise product and a steel furnace having 
Notice the Cast Iron Soot 
Box and Clean-Out on bottom of Radiator—the weak 
spot of steel furnaces eliminated. 


exclusive Wise features. 


Write for catalog No. 23 


The WISE FURNACE COMPANY, Akron, Ohio 





‘THE Wise 20 Series Return 
Flue Radiator has a new Pat- 
ented radiator. Now cleaning the 
radiator is easy. The feed cham- 
ber and the radiator are designed 
so that the fire flues are easily 
gotten at from the upper feed 
door with the soot falling directly 
into the firepot. Also equipped 
with the new Cellular Firepot. 

















Extra Profits-Yet No 
Extra Overhead 


Ideal for Warm Air Furnace Installation 





Warm Air Furnacesare designed to operate with acon- 
tinuous coal fire—they will not stand the alternate 
heating and cooling of intermittent firing. With the 
Mcllvaine the flame burns continuously and moder- 
ately. It is not turned on and off. It does not crack 
the furnace fire pot or open up the joints. It does not 
force odors out into the circulating system. ““The 
Mcllvaineisideal also for hot water and steam plants.” 


Write today for complete information concerning the 
cIlvaine Sales Franchise. 


McILVAINE BURNER CORPORATION 
747 Custer Ave. Dept. A. Evanston, Ill. 


MMSILVAL 


OIL BURNER 


Listed as Standard by Underwriters 

















The | 
AUVERISTOCRAT 


of all registers, combining air capacity, 
decorative and concealing features. 


Designed to conform with the Stand- 
ard e so they fit all standard boxes. 


Auer Patented mechanical features 
make it perfect in operation,—quick 
and easy to install. 


Auer’s Save Hours and Dollars 


The AUER REGISTER CO. 
Cleveland, Ohio 














Say you saw it in AMERICAN ARTISAN—Thank you! 
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This Has Been Proved 





* 


STRAIGHT line is the shortest distance between 
two given points. The shortest distance between 
furnace buying and installation profits is to install 
“AFCO” Boiler Plate Furnaces, because a dealer’s 
whole success depends upon consumer satisfaction. 


Buying cheap furnaces to make profits is like buy- 
ing skimmed milk to make butter. You need the 
cream of the furnaces to make profits and build busi- 
ness. “AFCO” Dealers know it. 


Can we send you the full facts without obligation? 
Ask for a free copy of the “AFCO” Catalog—it will 
show you the shortest distance to furnace installation 
profits. 
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Dealer’s Price 
Only 


$17 4 


Wire 


aS 
H. M. SHEER CO. 


Quincy, Illinois 











Dept. AA 
Established 1888 








THERMO-CONTROL REGULATOR CO. 
710 Market St. Youngstown, Ohio 


T. C. REGULATOR CO., 710 Market Street, Youngstown, O. 
Send us literature on Thermo-Control Furnace Regulators. 


Settee ee eee eee eee ee eee eee eee ee ee 


Reasons Why--‘‘And How’’ 


No replacements necessary 
No upkeep expense 

First cost is last cost 

Will outlast your furnace 
Gradual draft control 
Controls heat at source 

No thermometers 











Mention AMERICAN ARTISAN in your reply—Thank you! 











AMERICAN 


Quality Made 


for a 
Quality Business 


If you ever expect to get ahead in 
the furnace business, you have got to 
do business out of the ordinary. 


The place to begin is with the 
furnace you sell. Take on the new 
Series “C” Moncrief Furnace. It has 
selling points that sell quicker, con- 
struction points that make installation 
easier, and efficiency features that 
make heating better. 


If you want to do more business and 
make more money, ask us for the 
particulars of our proposition. 


The HENRY FURNACE 
& FOUNDRY CO. 
3471 E. 49th St. Cleveland, Ohio 


DISTRIBUTORS 


Carr Supply Co., 412 No. Dearborn St., Chicago, Ill. 

August Bery & Son, Mack Ave. at Drexel, Detroit. 

The Henry Furnace & Foundry Co., Pittsburgh, Pa. 

Frontier Water & Steam Supply Co., 366 Oak St.— 
481 Elliott St., Buffalo, New York. 

Johnson Furnace Co., Kansas City, Mo. 

E. A. Higgins Co., 1112 Douglas St., Omaha, Neb. 

Moncrief Furnace & Mfg. Co., Dallas, Texas. 

E. W. Burbank Seed Co., 29 Free St., Portland, Me. 

J. F. Conant, Ry. Term. Warehse., Troy, N. Y. 

Wilkes-Barre Hdwe. & Stove Co., 18-20 So. Wash- 
ington St., Wilkes-Barre, Pa. 

The Crawford Heating Co., Steubenville, Ohio. 


EASTERN OFFICE 
Room 1306, 11 W. 42nd St., New York City. 
E. L. Garner, Manager 


MONCRIEF 
FURNACES 
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Here is the book they 
are all talking about --- 


Just off the Press—Now ready for you 


T IS the book that you have been asking for—a book on 

Warm Air Furnace Heating that is UP-TO-DATE—a 

book that covers every phase of the subject giving exact 
data based on research work. 


Written by A. M. Daniels. 


Here is the book that will enable both the experienced fur- 
nace man and the student to obtain a working knowledge of 
up-to-date scientific warm air furnace heating. 


It covers the subject completely. 


Many tables are included and some big labor savers in cal- 
culating pipe sizes—also many diagrams. 


450 pages, 7x9 inches 


Bound in semi-flexible imitation leather-- 
Stamped in gold-- 


PRICE $5.00 POSTPAID 
Send in your order today 


@ AMERICAN ARTISAN, 
620 So. Michigan Ave., Chicago, Ill. 


Enclosed find $5.00 for which send me WARM AIR FUR- 
NACE HEATING by A. M. DANIELS. 

10% discount allowed on book and new or renewal sub- 
scription if ordered together. 














Ray you saw it in AMBRICAN ARTISAN—Thank you! 
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CREATED 
EXPRESSLY 


We a / ; j 
Model “U” Type A-8 with Absolute Con- 

- tactor Magnetic Valve. Listed as Standard 

by Underwriters’ Laboratories. Write for 


catalog giving full information. e 
agg “Where Silence Is Golden” 


O doubt you’ve had some experience handling Oil Burners for your Warm Air Furnace 
installations. Folks want Oil Burners, but you’ve probably had some difficulty find- 
ing the right Oil Burner. 
The Northern will fit your needs because it is designed for the specific requirements 
of warm air heating. 


Silent — Odorless — Simple — Safe 


It is mechanically ard scientifically constructed and fully automatic. Its s ccess in the 
warm air heating field is attested by thousands of satisfied users. 


uv 





prthernu 
Automatic 













We need trained 
warm air heating 
men of character 
to present the 
Northern Oil 
Burner to deal- 
ers. 


prepared to cooperate with you to develop sales in 


E 
Lor Bag ns Ask about the series of attractive advertise- 
oO erm ments for your local newspaper. 


1702 Central Avenue Minneapolis Minn. 



















— 2. 4 


j 
Established 
1902 





nnn] AMERICAN) ; 
Tinh REGISTERS 


WHEN you order wood registers 
be sure of getting the best by 
buying these famous wood faces— 
Known as the finest 
for over 21 years 


They add extra value without extra 
cost. We make nothing but Wood 
Registers and only the best. 


Write today for catalog 
and latest price list. 


The AMERICAN WOOD 
REGISTER CO. 


Plymouth, Indiana 
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K NOWihow good fur- 

nace pipe can be— 
write for details and 
prices today. 


Y@& CHICAGO FURNACE SUPPLY CO. 


1276-78-80-82 Clybourn Avenue 
CHICAGO, ILLINOIS 
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PATTERNS ino tcaters "a 
THE CLEVELAND CASTINGS PATTERN COMPANY CATALOG 


CLEVELAND, OHIO 


| . High Grad 
P A T T E R N S Finely Finished 








FOR STOVES AND HEATERS ,, TESTS 
VEDDER PATTERN WORKS "*"*22!5"©° TROY WY. STOVE TRIMMINGS 
IRON AND WOOD Tonia ae 
SEE US NOW 
STOVE PATTERNS J tie Fanner MFG. CO. 


QUINCY PATTERN COMPANY Brookside Park CLEVELAND, OHIO 


QUINCY, ILLINOIS 
Say you saw it in AMERICAN ARTISAN—Thank you! 
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Founded 1880 


Published to Promote 





Yearly Subscription 
Price: 


AmericanArtisan 








Better 
Warm Air Heating United States...... $2.00 
and aC eating S rnq Canada .....,05524% $3.00 
Sheet Metal Work he rm Air H {ng Sheet Metal Foreign ........... $4.00 


Published EVERY SATURDAY at 620 South Michigan Avenue, Chicago 


ADVERTISING AND EDITORIAL STAFF 
Etta Cohn Franklin Butler G. J. Duerr 
J. F. Johnson Chas. E. Kennedy Frank McElwain 


Eastern Representatives: M. M. Dwinell, J. S. Lovingham, 156 Fifth Avenue, New York City 
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MAN CAN DO NO MORE 


Whenever I have found out that I have blundered, or that my work has 
Leen imperfect, and when I have been contemptuously criticized, and even 
when I have been so overpraised that | have been mortified, it has been my 
greatest comfort to say over and over to myself that, “I have worked as hard 
as 1 could, and no one can do more than this.’—Darwin, 
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ZZ ROBINSONSS 
7- ‘Heat Distributor < 
} j ; Bean only thing a furnace fan can do is force the warm air \ 
This provides quicker heating, economy of fuel and better 
heating results of course, but the big job of the furnace fan 





through the pipes, distributing it to the various rooms. 
is to FORCE THE WARM AIR. In practically every 
, installation one or more rooms need favoring. 


THAT DISTRIBUTES THE HEAT WHERE YOU 
WANT IT TO GO and IN THE DESIRED AMOUNT. 


It is the only fan on the market that is placed so that the 
warm air is forced directly into the pipes desired. 


There are more reasons why it is the leading furnace fan— 


The ROBINSON Heat Distributor is the ONLY FAN 
just write to us or any of the jobbers listed below for full 
! 


detailed information and prices. 


MASSILLON, OHIO 


The A. H. ROBINSON COMPANY i 





The Jobber Nearest You Will Furnish Full Details 


BAKER-PAYNE-VOYE CO., Boston, Mass. HENRY FURNACE & FOUNDRY CO. NEW IDEA FURNACES, EID can 
THE BECKWITH CO., Dowagiac, Mich. ev > 63 ndianapolis, earns A IRRF AA NS Ce OAS ’ . Can, 
Sa ng > DES Chicago, I. yw HORE... tiene, west > ee ee nx x. 
DA N- SLER co., Sy: . N. Y. . eee A) Se eee . we. F >  /§ wued Gate Be . Ltd 
HOMER FURNACE CO., Coldwater, Mich. PEASE FOUNDRY CO., Ltd......... 
DEMMLER BROS. CO., Pittsburgh, Pa. ineAL FURNACE CO...... oe ~ = PL vee 2 oroato, Ontario, Canada 
FARRIS FURNACE CO., Springfield, Il. W. E. LAMNECK CO...._. Geiamben, Chto PENINSULAR STOVE CO., Detroit, Mich. 
Cc. L, FEATHERSTONE FURNACE LENNOX FURNACE CO., Inc.,...... PORTLAND STOVE FOUNDRY CO. 
Cree I UU 8c ete ee cds Syracuse, N. Y. mneeiidibase re PPT ae Maine 
FOLLANSBEE BROTHERS co.. “ate : LENNOX FURNACE CO. OF CANADA. » ma ~ Chicago, Boston, Phila- 
Memphis, ‘| Detroit, Indianapolis. Mil: al delphia, | Buffalo, “Minneapolis, New- 
waukee, pe T MAJ OT Or ere THE SCHILL BROS .... .Orestli 3 
FLORAL CITY HEATER a _ ‘apa epee — .Huntington, Ind. WESTERN STEEL PRODUCTS 00... $ 
oe base ssce sconces cs , MARSHALLTOWN HEATER CO..... Py eee 
FOX FURNACE CO.......... Pe GD ot are oe with = Marshalltown, Iowa GEO. F. WHEELOCK CO............ 
HEATING AND SUPPLY CO........ MAY-FIEBEGER CO., Newark,O.;Akron,O. 6. eee eee eee cence ees Birmingham, Ala. 
MMR cceeccisesss tears Pittsburgh, Pa. MONCRIEF FURNACE CO., Atlanta, Ga. WISE FURNACE ©0.........Akron, Ohio 





Bay you saw it in AMERICAN ARTISAN—Thank you! 
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The Pacific Sheet Metal Company of San 
Francisco faced a difficult problem of fabri- 
cation in the intricate marquises, Chinese 
ornaments and ventilators of the Ming Yee 
Building. But they solved it with soft, easy- 
working ARMCO Ingot Iron, to the entire 
satisfaction of the architect and his client. 


Why do 


so many use it? 


HY do more than seven thou- 
sand sheet metal contractors 
use and recommend ARMCO Ingot 
Iron? 
Just consider these things: 


ARMCO Ingot Iron is a business- 
getter. People know it, have confi- 
dence in its ability to last and fore- 
stall expensive replacements. Mil- 
lions, too, see the ARMCO adver- 
tisements which appear regularly in 
such widely-read magazines as The 
Saturday Evening Post and Good 
Housekeeping. 


And this blue triangled iron does 
last. It’s workable, too; being 
uniformly pure and ductile it 
speeds up the job. 


You, too, can have the advan- 

tages that go with using this 

most widely known galvan- 

ized sheet. Ask any of our 

salesmen for further informa- 

tion on ARMCO Ingot Iron 

and the Ingot Iron Shop plan. * 
Or, write us direct. 





THE ARMCO DISTRIBUTORS’ ASSOCIATION OF AMERICA 
Executive Offices, Middletown, Ohio 





March 16, 1929 
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The result of an experiment by 
Mr. August Michel, Ingot Iron 
Shop Contractor of Springfield, 
Ohio. In 1913, when installing 
utters at the Robbins and Myers 
ompany’s plant, he . used one 
length of steel and one length 
ARMCO Inget Iron both of the 
same gage. By 1918 the steel had 
failed and was taken down. The 
ARMCO Ingot Iron section was 
still. sound and serviceable five 
years later when it was taken 
down during some remodeling. The 
picture tells the story. 


W. F. Shawver Sons 
Company, Ingot Iron 
Shop. contractors of 
Charleston, West Vir- 
ginia, use ARMCO In- 
ot Iron exclusively. 
hey find it pays satis- 
fying dividends, in in- 
creased business and 
lessening of shop over- 
head. 
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When writing mention AMERICAN ARTISAN—Thank you! 
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Can National Warm Air Heating Association Eliminate 
Unfair Trade Practices? 


One Furnace Dealer 


Thinks Manufac- 


turers Need “Jacking Up” on Several Scores 


SHORT time ago at a meet- 

ing of fertilizer men, the at- 
tendance of which represented 75 
per cent of the fertilizer industry, 
resolutions were adopted designed 
to do away with unfair trade prac- 
tices in the fertilizer industry. 


The resolutions as adopted were 
published in Printers’ Ink under 
date of February 7, 1929. They 
were read with considerable interest 
by a warm air furnace dealer who 
is of the opinion that there is a big 
need for the National Warm Air 
Heating Association to take similar 
action to correct some of the unfair 
trade practices of warm air fur- 
nace manufacturers. 


We will first publish the resolu- 
tions as they were adopted by the 
fertilizer. industry and as they ap- 
peared in Printers’ Ink, following 


them with “An Observer’s” letter: 


Rule 1. Sales below cost. The 
sale or consignment of goods below 
cost for the purpose and with the 
intent of disturbing markets and of 
injuring a competitor and with the 
effect of lessening competition is 
an unfair trade practice. Cost 
should be determined in accord- 
aye with sound accounting meth- 
ods. 

Rule 2. Rebates. The granting 
of secret rebates, irrespective of 
the form they may assume, con- 
stitute unfair trade practices. 
Among the practices that violate 
this principle, which are unfair 
trade practices, are the following: 

(a) Billing of goods at prices 
which do not reflect actual return - 
to the seller or consignor. 

(b) Providing truck service with- 
out adequate charge for it, or re- 
imbursing the dealer, purchaser, 
consignee or agent for the cost of 
trucking if reimbursement is not 
provided for in the manufacturer’s 
price list. 

(c) Selling or consigning chemi- 
cals and/or materials with special 
concessions or at reduced prices, 
given to induce the buyer or con- 
signee to purchase mixed fertilizer 
and/or other fertilizer materials. 

ilure to enforce in good 
faith the terms of contracts previ- 











By An OBsERVER 


ously made for the sale of fer- 
tilizer; for example: 

(1) Selling on terms that require 
the payment of sight draft on pre- 
sentation of bill of lading (S. D. 
B. L.) and then waiving the obliga- 
tion to pay cash before documents 
of goods are delivered, thus defer- 








Warm air furnace dealers 
throughout the country have 
been led to believe that the Na- 
tional Warm Air Heating As- 
sociation ts going to do a lot 
toward making the business 
better for everyone in the in- 
dustry. 

When a warm air furnace 
dealer is following progress in 
other lines as closely as is indi- 
cated by the accompanying let- 
ter, it is a pretty good indica- 
tion that he has given condi- 
tions in his own industry a 
pretty thorough sizing up and 
is beginning to wonder whether 
or not furnace manufacturers 
are only kidding themselves and 
everybody else in making some 
of the statements they do. 

Actions speak louder than 
words.—The Editor. 








ring the payment of the cash to 
some future date. 

(2) Selling and delivering goods 
on time, consignment or open Dill 
of lading terms on S. D. B. L. 
prices, or waiving earned interest. 

(e) Furnishing special containers, 
preparing special formulas for in- 
dividual buyers or consignees or 
using special ingredients in stand- 
ard formulas without making ade- 
quate charge for the cost of such 
containers, formulas or special in- 
gredients, as an inducement to the 
making of a contract and/or sale. 

(f) Making special allowances to 
buyers or’ consignees under the 
guise of advertising expense, or 
giving any other form of gratuity. 

(g) Adopting selling methods that 
promote secret rebates and conces- 
sions, such as— 





(1) Employing a buyer or con- 
signee or his agent or anyone em- 
ployed by or connected with a buyer 
or consignee with the purpose, de- 
sign and effect of influencing the 
business of such customer. 

(2) Carrying on books by seller or 
consignor, as delinquent, balances 
due by solvent customer, with no 
intention of requiring ultimate pay- 
ment, either of principal or interest 
in whole or in part. 

(h) Enabling the purchaser or 
consignee to obtain fertilizer appar- 
ently on cash terms but in fact on 
credit extended to him by or 
through the manufacturer, as, for 
example: A transaction covered by 
a sight draft and bill of lading un- 
der which the purchaser or con- 
signee is made to appear as hon- 
oring documents upon presentation 
by payment with his own funds, 
when in fact the cash involved was 
obtained in whole or in part upon 
a negotiable instrument (usually 
discounted at a bank) bearing the 
endorsement of the manufacturer; 
or a transaction by which the man- 
ufacturer, although he does not 
actually indorse the obligation, 
renders himself legally or morally 
responsible for its payment if the 
purchaser or consignee should fail 
to meet his obligation to the bank 
at maturity. 

(i) Refunding or rebating to the 
buyer or consignee, either directly 
or indirectly, any part of the pur- 
chase price on account of goods 
accepted and/or settled for by the 
buyer or consignee under the terms 
of the contracts. This practice is 
commonly referred to as “retro- 
active settlement.’’ 

Rule 3. Defamation of Competi- 
tor or Disparagement of his Goods. 
The defamation of a competitor in 
any manner, either by imputing to 
him dishonorable conduct, inability 
to perform contracts or question- 
able credit standing, or the false 
disparagement of the grade or qual- 
ity of his goods, is an unfair trade 
practice. 


The following is “An Observ- 
er’s” letter containing his reactions 
to the set of resolutions and their 
need and possible application to the 
warm air heating industry: 


“I am attaching to this letter a 
page torn from the February 7th 
issue of Printers’ Ink which will 
call your attention to the fact that 
the Fertilizer Industry has had a 
meeting under the auspices of the 
Federal Trade Commission and the 
following resolutions submitted to 
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that body for examination and ap- 
proval. 

“Of the resolutions as quoted I 
call your particular attention to the 
following rules for the Fertilizer 
Industry which the furnace industry 
is guilty of violating: 

“Rule 1, regarding selling below 
cost. There is plenty of evidence of 
this, to judge from some of the 
prices that are being quoted today. 

“Rule 2, regarding rebates, has 
been violated generally and particu- 
larly under sections a, b, c, and d. 
Also section 2, under article d—sec- 
tions e, f, g, and item 1 under 
clause g. There has also been evi- 
dence of retroactive settlement, as 
outlined in clause i of rule 2. 

“Rule 3 has been busted wide 
open so often that it has gotten to 
be accepted practice apparently in 
the industry. 

“T have read in your excellent 
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paper many comments of what the 
National Warm Air Heating Asso- 
ciation was going to do about the 
conditions in the furnace industry, 
but so far I have seen little to war- 
rant believing that any action was 
being taken. 

“It should be apparent to any 
manufacturer, dealer or salesman 
that the source of most of the evil 
of the warm air heating industry 
lies in the manufacturers’ hands, 
and it’s about time that the National 
Warm Air Heating Association 
started to clean things up at the 
source, rather than razzing us deal- 
ers about conditions over which we 
have no control. 

“Why don’t you go after them 
and show them this call to duty? 
Either do something or quit spend- 
ing money and accomplishing 
nothing. This is a worthy work 
needing attention.” 


Northwest Furnace Builders Hold Annual 
Meeting at Salem, Oregon 
More Than 100 Dealers from Cali- 


fornia 


EPRESENTATIVES of 12 or 

more of the leading furnace 
and stove manufacturing establish- 
ments of Oregon and Washington 
were in Salem, Oregon, Friday, 
March 8, for the meeting of North- 
west Furnace Builders. The W. 
W. Rosebraugh Company, Salem, 
was host to the delegates. In addi- 
tion to the manufacturers more than 
100 dealers—from northern Cali- 
fornia to the Canadian line—had 
been invited. 

The periodic business meeting of 
Northwest Furnace Builders fol- 
lowed an inspection of the W. W. 
Rosebraugh plant Friday afternoon 
by those attending. In the evening 
the delegates gathered at the Marion 
hotel for a dinner and general get- 
together. 

The Salem meeting was the first 
to which a general invitation had 
been issued to dealers in the Pacific 
northwest who handle northwest- 
made furnaces, stoves, heaters and 
The manufacturers issued 


ranges. 


to Canadian Line Attend 


the invitation in the belief that an 
open discussion of problems would 
be of benefit to both themselves and 
their dealers. 

Inspection of the Rosebraugh 
plant was in keeping with the gen- 
eral program of Northwest Furnace 
Builders to maintain a strictly 
“open door” policy within the in- 
dustry; thus enabling an exchange 
of ideas and trade practices. 

“There are tricks in every trade,” 
said Mr. Rosebraugh, “but this or- 
ganization aims to make all the 
tricks benefit all the members. This 
enables us constantly to enhance the 
quality of northwest-made furnaces, 
stoves, heaters and ranges. 

“Another aim of Northwest Fur- 
nace Builders is to give service to 
the public in the form of informa- 
tion on the operation and installa- 
tion of warm air heating plants, no 
matter what the make. 

“Of course, all of us maintain 
that warm air heating systems 
made in the northwest are particu- 
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larly suited for efficient and econom- 
ical service under northwest cli- 
matic conditions—with common 
northwest fuels. Although that 
statement is propaganda, we believe 
its truth has been demonstrated.” 

Mr. Rosebraugh explained that 
the association of manufacturers 
has been working for some time on 
plans to place a “stamp of approval” 
on its members’ furnaces, stoves, 
heaters and ranges which meet a 
rigid standard of quality. 


“The engineering board presented 
recommendations at the Salem 
meeting,” said a local manufac- 
turer, “which will be gone over 
thoroughly by the members before 
approval is given any product. We 
hope this may serve as further pro- 
tection to the public.” 

W. H. Carsten of Seattle, new 
president of Northwest Furnace 
Builders and president of Majestic 
Furnace & Manufacturing Com- 
pany, presided for the first time at 
Friday’s meeting. Ralph T. Montag 
of Portland, the association’s new 
vice president and president of 
Montag Stove Works, also attended 
the Salem meeting. 

Eastman Bros., Inc., of Silver- 
ton, were represented by L. C. East- 
man, A. R. Eastman and George 
Quesseth. D.S. Robinson of West- 
ern Furnaces, Inc., Tacoma, retir- 
ing president of Northwest Furnace 
Builders, was present. 

Washington Stove Works, Inc., 
of Everett, Washington, sent Earle 
M. Mackey to the meeting. Alex S. 
Scales and C. B. McClellan of Vol- 
ume Heating & Engineering Co., 
Inc., Portland, attended. J. B. 
Stokes of Northwest Stove Works, 
Inc., Portland, was there. 

Arcweld Manufacturing Co., Inc., 
of Seattle, sent A. F. Nelson to the 
meeting. Theodore M. Eggers of 
Pacific Stove & Foundry Company, 
and Glenwood E. Archer of Archer 
Engineering Corporation, Seattle, 
attended, as did George F. Gehri of 
Gabriel Tubular Furnace Company, 
Tacoma. The F. S. Lang Manu- 
facturing Company, Seattle, were 
represented. 

Two other Salem manufacturers, 

(Continued on next page) 
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Is Salesman Compensated for Hours He Spends 


Helping Dealers? 


One Man Thinks Computing Salesman’s 
Earnings on Castings Sold Not 


HE average salesman’s idea of 

proper and adequate compensa- 
tion would probably be a salary at 
least as large as that of the Presi- 
dent, with a large expense account, 
and a bonus sufficiently large to en- 
able him to buy, a new fine car each 
year. 

He will not willingly accept a 
commission contract, nor do I think 
he would be wrong in insisting that 
the semi-monthly or weekly checks 
for compensation be termed salary 
payments instead of drawing ac- 
count remittances. 


There are, of course, no salesmen 
so dense as to imagine the factory 
could keep on paying them regard- 
less of the volume of business 
turned in, but there is somewhere 
between the job on straight salary 
regardless of results and the com- 
mission job depending entirely on 
results a happy mean that should be 
attained, with eminent satisfaction 
to each side. 


The salesman representing a line 
of good furnaces is not up to his 
job unless he be a better heating 
man than any of his customers. He 
should have all the technic required 
of a first-class heating man and 
should have an experience so wide 
that it embraced every probable 
problem his customer will have to 
contend with. The bright young 
man whose entire knowledge of 
heating is contained in a handbook 
or in the Standard Code pamphlet 
has really no place on the pay roll 
of a manufacturer who really cares 
what happens to his furnaces. 


The requisite knowledge is not 
gained in a day or a year. It isa 
matter of long, patient years of 
struggling with new and strange 
problems in a work that has more 
such problems than any other two 
industries. Ask any installer. The 
salesman who has survived this 


struggle is a valuable man to the 
factory. He is as valuable as any 


executive. His remuneration should - 


be just as sure. 
Computing the salesman’s earn- 








There are a lot of other men 
who have some good ideas on 
this subject of remunerating 
salesmen. Let's air them and 
see whether or not the salesman 
is being dealt with in a fair 
way by manufacturers and deal- 
ers alike. 

This article contains much 
food for. thought, both for the 
manufacturer and the salesman 
himself. Read it over and study 
it thoroughly. It is written by 
a furnace man having a great 
deal of experience in the han- 
dling of salesmen who is in a 
position to wiew both sides of 
the question. 











ings entirely on the number of car- 
loads of castings sold is not fair to 
him. If he is the right sort, he has 
spent dozens of hours—of days— 
helping the dealer to lay out and sell 
heating plants that would function 
properly. He has spent similar pe- 
riods showing dealers how to cor- 
rect trouble. He gets no credit for 
this time. He gets no pay for the 
knowledge that enables him to do 
these things. And yet with the right 
dealer it is altogether probable that 
a single correction will in time mean 
more profit to the factory than the 
sale of a carload of furnaces. 


In every business of any magni- 
tude or any history there are certain 
intangible things considered as as- 
sets, and in some instances these 
have appeared on the list of assets. 
The good that may be done by the 
right minded and the rightly trained 
salesman, entirely aside from the 


Fair 


dollars and cents results attained, is 
hard to estimate, yet it is there, and 
it in time becomes a part of those 
intangible assets which mean so 
much to the company. 


Why should not the salesman be 
paid for the skill, the knowledge, the 
experience that enable him to do 
these things, as well as for the num- 
ber of furnaces he sells? Let some- 
body think that over a little bit. 


Not many salesmen have any 
hope, very few have any chance of 
ever becoming’ anything but sales- 
men. Only a favored few have that 
peculiar equipment which qualifies 
them for executive positions, 


But there is no reason why his 
remuneration should not be of such 
a character as to give him the idea 
that he really belongs to the firm. 
A straight commission obligates a 
salesman to nothing, not even to 
loyalty. He is just as surely sepa- 
rated from the firm as though he 
were a broker. And the sales man- 
ager or other executive who does 
not take cognizance of this fact is 
simply overlooking a bet, and he is 
perhaps not overly supplied with 
knowledge of human nature. 


That is enough. If there is in 
this outburst some ground for ar- 


gument, if some debatable question 
is brought out, then I have served 


my purpose. I am not inclined to 
controversy, but simply want to see 
the salesman get his just due. 





NORTHWEST FURNACE 
BUILDER 
(Concluded from Page 100) 
I’. H. Berger and Nelson Bros., had 
representatives at the meeting. Rep- 
resentatives of the Oregon and 
Washington manufacturers’ associ- 
ations were present. Oregon and 
Washington members of Northwest 
Furnace Builders are affiliated with 
these two associations, respectively. 
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Developing a Pattern for a Funneled Hopper, 


ESPONDING to the inquiry of 

a subscriber from Beardstown, 
Ill., for a pail with a snout, I will 
say the accompanying drawing will 
give the solution nicely. The gen- 
eral design can be made at pleasure 
as effecting size and shape. The 
curved line, a-e-f-8 of elevation can 
also be made as shown, or made 
straight. 


So first draw the base line of ele- 
vation, and the center vertical line, 
and then fill in the outline of side 
elevation. Next describe section 
“A” for the round end of hopper, 
and divide in any number of equal 
spaces, and square lines back to the 
base 1-13. Also square out the line 
8-8’ and making it equal to the half 
diameter of Plan as indicated by 
line 8 of the lower half. Then de- 
scribe the arc, 8’-14 of elevation to 
a uniform curvature as shown by 
section “F.” Treat this section in 
say three equal spaces and square 
lines back to the shield line 8-14. 
These become the half diameter 
lines as indicated in Plan. 


It is also possible to first develop 
the Plan view, and drop the points 
8 and 14 from elevation into Plan, 
and then sketch the Plan line 8-14, 
and then see that the elevation and 
Plan lines correspond in length. 
After this develop the part plan 
“B” for the hopper end, and draw 
triangular lines in both Plan and 
elevation as shown. Number all 
points and bends. Now the hopper 
end must be developed by triangu- 
lation, while the back end can be de- 
veloped by the sweep method if de- 
sired, or by triangulation. In this 
case we use the sweep method. 


In the lower portion of the hop- 
per, we use the Plan base lines in 
‘the diagram “G” as the base of tri- 
angles, and the altitudinal points as 
the rises, as 1-3—5-7-8, which gives 


or Bucket 


Pattern Developed in Response 
to Inquiry from Beardstown, Ill. 
By O. W. Korue, St. Louis Technical Institute 


us the true lengths. For the upper 
portion of hopper we can do the 
same; but in this case we work 
from the elevation, deducting the 
length of the sectional lines xx be- 





ARE YOU OUT AFTER 

SPRING BUSINESS? 

People living 1m practically 
all of the middle western states 
have experienced an unusually 
hard winter. A great deal of 
sub-zero weather has been their 
lot, followed by melting of the 
snow which fell in great quan- 
tities and freezing again. 

This weather has undoubt- 
edly been very hard on the 
eaves trough, conductor pipe 
and down spouting. 

A special letter calling atten- 
tion to the need for repairs on 
the outside sheet metal work is 
being used at the present time 
by progressive sheet metal con- 
tractors to produce business of 
this kind in large volume. 

Then, too, in a short time 
furnace fires will be allowed to 
go out and the furnace in- 
staller should lose no tume in 
getting after people for the 
cleaning and rehabilitating ‘of 
their heating plants while the 
matter is still fresh im their 
minds. 








tween “A” and “F,” which gives us 
the offset for the lines in diagram 
“H.” The base lines are picked 
from elevation, so that we do not 
need the Plan at all, if we would 
wish to work the lower portion of 
hopper im the same way. 

To set out the pattern, we start 
with line 1-2 of elevation and then 
use the girth spaces from section 
“A” and the bottom section of Plan. 





Pail 


With these we describe arcs 3 and 
4. Pick true length, 3-3 from dia- 
gram “G,” and using point 2 as 
center, cross arcs as at 3. Now pick 
true length 3-4 from “G,” and using 
the new point 3 as center, cross arcs 
at 4. Next describe the girth arcs 
5 and 6, and then cross these arcs 
with true lengths 5-5, and 5-6. Con- 
tinue in this way until the points 
7-8 are established. Now observe 
that the large triangle falls on points 
7-8-8 of elevation and so we pick 
the line 8-9 from “G” and using 8 
in pattern as center, strike arc as 
at 8’. Next pick true length 7-8 
from diagram “H,” and using 7 in 
pattern as center, cross arcs as in 
point 8’. From here on we use 
the girth from section “F” for the 
large end of hopper, and those 
spaces from “A,” and continue the 
development until points 13-14 are 
established. 


After this the back end can be 
added by the sweep method, the 
same as we show, which gives the 
pattern. In practice the seams 
would be made along the sides so 
the back end would be developed in 
one piece. Edges for seaming and 
wiring must be allowed extra. 





Pattern for Making Metal 
Table Tops Paves Way 
for More Business 


With women of today demand- 
ing that their kitchens be outfitted 
with such equipment as will make 
cleanliness and efficiency in working 
possible, the sheet metal contractor 
with an eye to more business is 
earning extra profits easily. 


A table top that is easy to keep 


clean and still retains its attractive 


surface and utility is rather hard 
to find, unless looked for in the 
sheet metal field. 

It is claimed by the manufactur- 
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ers that Monel metal, an alloy of 
large nickel content and copper, 
makes an unusually attractive and 
serviceable table top. 

It is either of bright or satiny 
white finish, and being of the same 
color and composition throughout, it 
always presents the same clean ap- 
pearance, regardless of wear. 

The makers state that Monel 



































Patterns for Funneled Hopper Pail 


metal will not rust, chip or crack. 
Much of the national advertising 
being done by the International 
Nickel Company is directing the 
housewife to the sheet metal ton- 
tractor for Monel metal table tops 
and to aid the contractor still fur- 
ther, they are glad to furnish a blue- 
print showing the best method of 
making Monel metal table tops. 


hae ia SE 














i} ---~ 
etait "A" corer grece . 
J Coenen 025 to O31. Gauge F F Mone! Metal — Satin Finish one side 
Layout inside bend lines 4 under length and width of table 100 
Notch corners as shown and flange to 90° 
Mandie sheets caretully Plane edges of table so that cover fits smugty and is free from Duckies 
it os practically imposs:bie Betore securing cover place a sheet of heavy manitia wrapping paper 
to remove scratches and oF gmt Diniding paper between table top and cover to deaden sound 
dents. Work comers with mallet. File eages to tight butt joints and soider 
Keep polshed surtace to prece det. “A” scrape away all excess solder 
covered with paper 
anenever possivie and Flange by hand and secure with 
u3# pager On work small RH Monel Metal wood screws MONEL METAL COVERS FOR 
trles, Orames and shears on about 3° centers SMALL KITCHEN TABLES 
The ee ang = foe yaa NICKEL CO.. Inc. 
metnods STREET, NEW YORK CIT) 
soldering Monel Metal ELOPMENT AND RESEARCH DEPT. 
451 soldering copper DWG. NO-B7 
PRINTEO HU EA 


Sheet metal contractors desiring 
more information and blueprint, as 
illustrated, should write to The In- 
ternational Nickel Company, Inc., 
67 Wall Street, New York City, 
mentioning AMERICAN ARTISAN. 





Rockford Sheet Steel 
Company to Job Sheet 
Metal at Rockford, Ill. 


The Rockford Sheet Steel Com- 
pany, Inc., has been established at 
121 Loomis Street, Rockford, IIli- 
nois, by Paul J. Fischedick, Presi- 
dent, and G. E. Jeanmairet, Secre- 
tary and Treasurer. 





Wade Furnace Co. 
Wants Catalogs on 
New and Used Machinery 

The Wade Furnace Company, 622 
Broadway, Cincinnati, Ohio, is en- 
tering upon the manufacture of fur- 
nace fittings and are very interested 
in receiving catalogs on new and 
used machinery and tools for this 


purpose. 
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Are You Busy These Days With Your Telephone 


Getting Business? 


If Not, You Are Missing a Wonderful 
Opportunity to Make Y our Business Better 


H°“ do we get business? By 
going out after it. The sheet 
metal and warm air heating con- 
tractor who wants to run up a large 
volume of business during the year 
1929 is already hard at work get- 
ting out circular letters to his trade. 

The burden of these letters calls 
attention to the fact that the very 
severe winter has been more than 
usually severe: on gutters, down 
spouts and conductor pipes. The 
freezing and thawings to which 
this outside sheet metal work has 
been subjected during the past win- 
ter has wrought havoc, and the 
home owner should lose no time in 
getting these repaired. 


One sheet metal contractor sent 
out a circular letter. to a selected 
list of home owners and the day. 
after the letter was received by the 
said home owners this contractor 
sat down to his telephone and called 
every one who had received a letter 
from him up by telephone, appris- 
ing them of the fact that he had 
sent them a letter and asking 
whether or not there was any re- 
pair work of the nature described 
in the letter to be taken care of. 

At the completion of this mailing 
for sheet metal work, the con- 
tractor should lose no time in get- 
ting out another letter calling atten- 
tion to the fact that the fires in the 
warm air heating plants will soon 
be allowed to go out. That is an 
excellent opportunity to get the fur- 
nace repaired and cleaned out so 
that it will. be ready for the fall 
firing again. By so doing the con- 
tractor gets an opportunity to get a 
line on a lot of furnace work which 
can be done during the summer 
months which he would not get at 
all, or at least until the fall rush 
sets in again, and then the chances 
are that he would lose a great deal 
of it because of the rush. 

Now is a good time to get busy 


on the furnace cleaning work, be- 
cause it won’t be long before the 
home owner will be thinking about 
spring cleaning. Therefore, an ex- 
cellent appeal can be made to him 
by telling him that he should have 











TELEPHONE CONDUCT 

Have you a good telephone 
voice? Does it sound pleasant- 
ly to the customer? Do you 
speak clearly? Do you yell 
into the phone? Those things 
are important, for the customer 
at the other end of the line is 
being influenced as much by 
the sound of your voice as by 
the words you say. 

Listen while others in_ the 
store are talking at the phone. 
Note whether their voices are 
agreeable or disagreeable as 
they go into the phone. Then 
check up and improve your 
own telephone voice. Make it 
sound business-like but pleas- 
ant. The customer you are 
phoning to cannot see you smile. 
The voice must do it all. 

If you have any doubts about 
the value some business men 
place on the telephone as a 
business producer just hark 
back a few days ago when you 
read about the Chicago lawyer 
who started suit for $250,000 
against the publishers of a cer- 
tain well known directory be- 
cause his name had been left 
out of the directory. 








his heating plant cleaned and over- 
hauled before the spring cleaning is 
done. 

The man who gets out at this 
time and works hard for business is 
the one who is going to hang up the 
records at the end of the year. 
There is a great deal of business to 
be had at this time. Furnaces which 


should have been overhauled last 
year and were not are going to be 
in just that much worse a condition 
this year. 

So let’s get out and let folks know 
that we are in the business of re- 
pairing gutters, downspouts, con- 
ductor pipe, cleaning and repairing 
furnaces right now while people 
have these things on their minds. 
It’s the only way to get the greatest 
efficiency out of your men, your 
plant and your equipment. 

It is fairly well understood by all 
warm air furnace men that the job 
of cleaning a furnace is done to 
create good will, of course, but pri- 
marily to give the installer an op- 
portunity to get into the basement 
for inspection purposes. No fur- 
nace installer should neglect the 
opportunity to sell the home owner 
on the idea of remodelling his warm 
air heating plant in the event that 
it is found to be not in accordance 
with the Standard Furnace Code. 


There are too many furnace in- 
stallers who do not take advantage 
of their opportunities to get more 
business for themselves by showing 


‘the home owner how the efficiency 


of his heating plant can be increased 
materially by remodelling it and ap- 
plying a fan to it where the condi- 
tions warrant such use. 

There is no better time than the 
present to start getting the home 
owner thinking about remodelling 
his heating plant. By so doing the 
contractor lines up a lot of nice fur- 
nace work with which to keep his 
organization busy during the sum- 
mer months. Don’t forget to speak 
of the merits of fans and thermo- 
static controls while you are dis- 
cussing the matter of remodelling 
with the home owner. Don’t take 
it for granted that he has heard all 
about forced air and regulated heat, 
and has decided that he doesn’t need 
those things. 
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Some Things to Be Taught to the Sheet Metal or Warm 
Air Heating Apprentice 


Must Keep Abreast of Times 
and Progress in Industry 


By L. F. Hyarrt, Instructor in Sheet Metal Work, McKinley High School, Canton, Ohio 


O THOSE of us who are to 

train the sheet metal apprentices 
for the sheet metal industry the 
problem of acquainting the boy with 
the uses and possibilities of the vari- 
ous kinds of metals is at times some- 
what perplexing; this is especially 
true of the more expensive kinds 
such as copper, brass and monel 
metal. These three kinds especially 
cannot be overlooked in planning 
the course as their growing uses de- 
mand an acquaintance on the part 
of every apprentice trained for the 
sheet metal trade. 


Of recent years the use of copper 
in the making of store fronts and 
other types of work, which must 
endure for a long period of years, 
has increased its use greatly. 

Monel metal has become one of 
the leading metals for interior work, 
such as kitchen table tops, kitchen 
utensils, draining board covers, and 
countless other uses which will add 
decidedly to the possibility of a con- 
stantly increasing volume of busi- 
ness for any progressive shop. The 
same is true of brass and its various 
uses. The boys must learn some- 
thing about the handling and dur- 
ability as well as the cost of these 
metals. 


Most schools cannot afford to fur- 
nish these metals for class use, so 
it is “up to” the instructor to find 
some way by which each student 
may learn something about them. 
There is invariably some student in 
each group who can afford to pur- 
chase the metal for some special 
project, such as the aquarium and 
flower box shown in the illustration. 
At the same time a few more small 
projects made of the same material 
may be started. The interest of the 
entire class is at once centered upon 
these projects. The instructor makes 
it possible for each member of the 


class to assist in the making of these 
projects, each day calling the atten- 
tion of the class to the development 
of these projects and the difference 
in handling these metals. 

It is the early impressions which 
endure. If the wife or mother:sends 
us for a box of soda, nine chances 
out of ten we will return with “Arm 
and Hammer Brand” or some other 
brand which was called to our at- 
tention at the impressionable age 
when a child. 

If there is any sure way of bring- 





installations of furnaces according 
to the code by persons building their 
own home who learned of the ex- 
istence of such a code from boys in 
the class. Certainly these young 
men should learn the importance of 
a correct installation, and the man 
building his own home will not quib- 
ble about the extra cost if he knows 
he will pay the extra cost many 
times over in coal bills if he has a 
heating plant incorrectly installed. 
Another thing of importance to 
apprentices, is to teach them the 





Metal Flower Box Made by Student at McKinley High 
School, Canton, Ohio 


ing the sheet metal industry up to 
the place where it rightfully belongs, 
it is by pointing out to these young 
men the possibilities and correct 
method of using the various metals, 
in order that they may have satis- 
fied customers and a finished job 
that will give service which is en- 
tirely satisfactory. 

Each year we discuss the Stand- 
ard Code and consider the impor- 
tance of such a code, not because 
we expect the boy to use the code 
in its present form, perhaps, for 
there may be many changes in it be- 
fore these young men enter indus- 


try, but if they follow the sheet — 


metal trade the code will serve as 
their guide in all installations. 

The writer has been approached 
several times for information about 


value of keeping abreast of the 
times by reading trade papers. If 
one is to know the trend of things 
vital to his own trade he must, of 
course, read the current trade mag- 
azines. Men who have been readers 
of AMERICAN ARTISAN and have 
noted the requirements of the Stand- 
ard Code, previously mentioned, 
will welcome the time when he is 
required to conform to it. The same 
is true of business methods and 
countless other things to which we 
are introduced through the excellent 
trade magazines. It is impossible 
to know just what advancement is 
being made unless one does it by 
reading and attending the conven- 
tions, and many of the shop men do 
not find it convenient to attend the 
conventions. 
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Louisville Sheet Metal Contractors Local 
_Entertained by Philip Fink G Sons 


Albert Fink, Host of Evening, Highly 


Complimented on Evening’s Entertainment 


BUSINESS meeting, followed 

by a luncheon and social eve- 
ning, was held recently by the 
Louisville, Kentucky, Sheet Metal 
and Roofing Contractors’ Associa- 
tion. At the invitation of Albert 
Fink the gathering assembled at the 
offices of Philip Fink & Sons, 951 
South Floyd Street. 





pearance of a 2-year guarantee to 
take its place. It was his opinion 
that this indicates progress for the 
association. 

Ed. Merrick, with whom all sheet 
metal contractors are acquainted 
through his good work in the Na- 
tional Association of Sheet Metal 
Contractors, stated that much good 





Louisville Sheet Metal Contractors Enjoying Themselves During 
Recent Meeting 


The principal speaker of the eve- 
ning was John Hession and the topic 
of his address was the United Roof- 
ing Contractors’ meeting in Wash- 
ington. It was through the efforts 
of Mr. Hession and his confreres 
that the next convention of that as- 
sociation will be held in Louisville 
the third week in January, 1930. 
Mr. Hession announced that the 
United Roofing Contractors do not 
intend to seek assistance from the 
local association in staging their 
convention in Louisville. 

J. S. Bowling, a guest at the 
meeting, spoke of the abolition of 
the 10-year guarantee and the ap- 


to every man in the local association 
would come from the United Roof- 
ing Contractors holding their meet- 
ing in Louisville next year. He 
also spoke of the great change in 
feeling which contractors have for 
one another now as contrasted with 
that which obtained 10 or 15 years 
ago and the part the association has 
played in bringing this about. 

On motion of Mr. Merrick, sec- 
onded by Mr. Heck, the association 
went on record as expressing its 
willingness to assist the United 
Roofing Contractors in every pos- 
sible way to make the Louisville 
convention successful. 
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The remainder of the evening was 
spent in visiting among the con- 
tractors. 

The regular meeting place for the 
association is the office of the Sheet 
Meal Supplies Company, 912 South 
12th Street, which is owned and op- 
erated by the members of the asso- 
ciation. 





Ohio Jobbers and Travelers’ 
Auxiliary Officers, Directors 
and Committees 

The officers, board of directors 
and committees elected and ap- 
pointed by the Travelers’ Auxiliary 
to the Ohio Sheet Metal Contrac- 
tors’ Association are as follows: 

Officers 

S. A. Schwarz, President, care S. 
A. Schwarz Paint & Varnish Co., 
1517 E. Boulevard, Cleveland, Ohio. 

D. A. Hossler, Ist Vice-Presi- 
dent, care J. M. & L. A. Osborn 
Co., 1541 E. 38th Street, Cleveland, 
Ohio. 

C. E. Waller, 2nd Vice-President, 


care Wheeling Corrugating Co., 
Nellie, Ohio. 

Lee W. Gillespie, Secretary- 
Treasurer, care The Ferdinand 


Dieckmann Co., 1180 Harrison Ave- 
nue, Cincinnati, Ohio. 

C. T. McGough, Secretary-at- 
Arms, care Wheeling Corrugating 
Co., Box 244, Bridgeport, Ohio. 

Directors 

R. E. Leffler, care W. E. Lam- 
neck Co., 416 Dublin Avenue, Co- 
lumbus, Ohio. 

G. L. Potter, care Premier Warm 
Air Heater Co., 214 S. Wall Street, 
Van Wert, Ohio. 

R. A. Fraas, care F. O. Schoe- 
dinger, 322 Mount Vernon Avenue, 
Columbus, Ohio. 

S. E. Kidd, care Columbus Slate 
Co., Y. M. C. A., Cincinnati, Ohio. 

E. W. Norman, care Taunton- 
New Bedford Copper Co., Mecca 
Hotel, Cleveland, Ohio. 

F. W. Beach, care Lennox Fur- 
nace Co., 263 High Street, Warren, 
Ohio. 


Publicity Committee 
Miss E. Cohn, care AMERICAN 


ARTISAN, 620 So. Michigan Ave- 
nue, Chicago, Illinois. 

E: C. Carter, care Furnaces & 
Sheet Metals, Chicago, Illinois. 





March 16, 1929 AMERICAN ARTISAN 


IN RECOGNITION OF A GREAT AMERICAN 
THE MIDLAND FURNACE CO. ANNOUNCES 
A NEW PRODUCT 


The BENJAMIN FRANKLIN 





HEN silks and satins, 

VW velvets and laces were 

the fashionable clothes 

for men, Franklin—in a coon- 

skin cap and _ comfortable 

homespun — captivated the 

French people and charmed 

the favorites of one of the 

most gorgeous courts of his- 
tory. 


When Washington had been 
driven out of New York— 
had lost the Batlle of 
Brandywine—had left Phila- 
delphia to the enemy—had 
been defeated everywhere—and 
the resources of the American 
Colonies were _ exhausted, 
Franklin persuaded the French 
government to lend the Ceol- 
onies money again and again 
and then to lend the Col- 
onies the money for the inter- 
est. That was diplomacy. 


Washington frankly declared 
that it saved the Revolution 
from failure. 


It marked Franklin as the 
most successful of American 
diplomats. 
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Descended from a family 
cf blacksmiths — starting in 
his father’s shop to be a soap 
and candle maker—then ap- 
prenticed to a printer— 
Franklin became the greatest 
of the early American Pub- 
lishers. 


His “Poor Richard’s Alma- 
nac” for 25 years established 
Franklin’s reputation for 
shrewdness and wisdom in 
every country of the world. 


Franklin made one of the 
first pair of spec:acles with 
the lenses both near and far 
sight. 


By flying a kite with a key 
fastened to the string in storm 
clouds, Franklin was the first 
to prove that lightning is elec- 
trical discharge. 


Franklin inverted the light- 
ning rod protection for build- 
ings. Its use was opposed by 
many as being an impious act 
to prevent lightning from pun- 
ishing mankird for their sins. 


Franklin was the most re- 
nowned scientific investigator 
cf his day. Modern stoves 
follow the principles of a 
stove invented by Franklin. 


He was the most prominent 
of the early advocates of 
fresh air in bedrooms. He was 
appointed to prepare the plans 
for ventilating the British 
Houses of Parliament. 


N Honor and Recognition of this great American, whose name 
denotes Wisdom, Faith, Science and Thrift, we dedicate and 
name America’s most Economical Steel Furnace, the Benjamin 


Franklin. 


THE MIDLAND FURNACE CO. 


COLUMBUS, OHIO 


WAREHOUSES: MARSHALLTOWN, IOWA 


This seal represents the in- 
tegrity of our products and our- 
selves. 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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this marks You , i 
modern. 






RICHARDSON 


Square Cased Warm Air Heater 







PECIFYING this good looking heater 
will identify you as a modern installer. 
And yet you're taking no chances, 
You know it’s the same good old Richardson 
& Boynton time-tested heater inside. Same 
economy. Same easy handling. Same con- 
servative ratings. Give ’em what they want 
in modern beauty—and use your own long 
experience as to what they need in heating 
ability. 














> BOYNTON CO 


Manufacturers of “Richardson” “Perfect” Heating 
and Cooking Apparatus Since 1837 


260 Fifth Avenue New York City 


Utica, N. Y. 


New York, Utica, Newark, Philadelphia, Boston, 
Chicago, Buffalo, ee Cincinnati, Providence 
etroit 













When writing mention AMERICAN ARTISAN—Thank you! 
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XX" CENTURY 
Is a Desirable Line 


DEALER ADVERTISING (supplied free) to interest pros- “h 

pects in your community on XXth Century products. I} 

1 This includes an excellent series of newspaper advertise- 4 
® ments, folders, broadsides and letters ready to mail to wit 
architects, contractors, real estate men and immediate t 
prospects. } 


A COMPLETE LINE of heating units to sell any class of i 
buyer—XXth Century Hot Blast Cast or Steel Furnaces | 
ps for quality buyers, Portage Furnaces (XXth Century 
© Built) for price buyers, Room Heaters, Gas Furnaces and 
Auxiliary Gas Burners, XXth Century Patented Overhead 
System of Heating—usable only by XXth Century dealers. 


TIME PAYMENT PLAN makes it easy for your cus- 
tomers to pay for their furnaces once you have sold them. 

3 XXth Century takes the work of collections entirely off 
® your hands. | 


From every angle, XXth Century is a desirable and profitable line. And 
the beauty of it is—you can concentrate on this complete line—make all 
your purchases in one place—and make longer and greater profits. 


| 
| 
| 
l 
l 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
! 


Write for the XXth Century 
proposition today. 


The XXth Century 
H. & V. Company 


Akron, Ohio 


“Manufacturers of fine furnaces for 34 years” 


THE XXth CENTURY H. & V. CO. 
AKRON, OHIO. 


Without obligation, please give me the complete 
XXth Century Dealer Proposition. 


Cr ee 


A.A. 3-16-29 











Mention AMERICAN ARTISAN in your reply—Thank you! 
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THATCHER 
“METEOR” 
FURNACE 


ONLY 
THE “CELEBRATED 


SURPASSES 
THIS WARM AIR 
INSTALLATION ! 











Have you a supply of 
Thatcher furnace folders 
displayed in a prominent 
place in your showroom? 
If not, write for a sup- 
ply. FREE! 


x x x 


Thatcher makes a com- 
plete line of warm air 
heating equipment—even 
for jobs demanding low 
installation cost. 


THE THATCHER COMPANY 


ANDSOME profits are willingly 
paid dealers by home owners 
specifying Thatcher “Meteor” Fur- 
nace. It isa quality heating plant that 
returns full fuel value in heat! Its sat- 
isfactory operation will make “Me- 
teor” owners your staunch boosters 
and result in additional business. 
Write for complete information and 
for dealer proposition if you are not 
now handling The “Meteor.” 


39-41 St. Francis St., Newark, N. J. 


New York: 21 West 44th St. 


Chicago: 341 No. Clark St. 


THATCHER 


BOILERS-FURNACES-RANGES 















Say you saw it in AMERICAN ARTISAN—Thank you! 









THATCHER TUBULAR” 
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W. P. Cooke, Floral City Heater Company, 
Dies Following 10-Day Illness 


Was Treasurer of. National Warm Air 
Heating Association and Director of Bank 


M. PINCKNEY COOKE, 
aged 67 years, secretary- 
treasurer of the Floral City Heater 
Company, Monroe, Michigan, and 
treasurer of the National Warm Air 
Heating Association, died suddenly 
at his home at 404 North Macomb 
Street, Monroe, gn Monday of last 
week. Death was caused by heart 
disease. Mr. Cooke became ill about 
ten days ago, but had recovered 
sufficiently to return to his office. 
Mr. Cooke had been connected 
with the Floral City Heater Com- 
pany for about 20 years. He was 
Treasurer of the National Warm 
Air Heating Association and a di- 
rector of the First National Bank 
here, and his interest in the devel- 
opment of the warm air heating in- 
dustry was of the keenest. 


During the World War he was 
chairman of the Monroe County 
Liberty Loan drive, chairman of the 
Red Cross, and captain in the Amer- 
ican Protective League, organized 
by the Department of Justice. He 
also was a member of the Home 
Guards. 

Mr. Cooke, who retained an in- 
terest in the educational opportuni- 
ties of the city during nearly his 
whole life, served as secretary of 
the Monroe Board of Education for 
nearly 20 years. He was connected 
with various organizations for com- 
munity development, and was a 
member of the committee on factory 
sites and of the committee on mem- 
bership of the Monroe Industrial 
Commission. 

An enthusiastic. water sportsman, 
he was active in the Monroe Yacht 
Club, of which he was a charter 
member and in which he served as 
commodore and in other positions. 
He took part in the planning and 
conducting of the annual regattas. 

Mr. Cooke was a director of the 
Monroe Rotary Club and of the 
Monroe Country Club, in which he 
also occupied executive positions and 


was a director of the Monroe Club. 

Mr. Cooke was born August 12, 
1861, attended St. Mary’s grade 
school and the Monroe public 
schools, graduating from high school 
in 1880. He was married to Marie 
Landon Dansard of Monroe on 
June 21, 1893. 

Three children, Miss Sarah Cooke, 
student at Radcliffe College, Cam- 
bridge, Massachusetts; Mrs. J. Al- 
len Bumpus of Borgess Street, and 
William Landon Cooke of Noble 
Avenue, manager of the River 
Rouge plant of the Consolidated 
Paper Company, were born to the 
union. Mrs. Cooke died Septem- 
ber 14, 1914. 


Mr. Cooke was married to Sarah 
Tryon of Monroe on July 14, 1921. 
Besides his widow and three chil- 
dren, three sisters and three brothers 
survive. They are: Miss Hannah 
and Miss Mary Cooke, both of 
Bradford, Vermont; Miss Jane 
Cooke of Washington, D. C.; John 
and Arthur Cooke, of Bradford, 
and Spencer Cooke, of Chicago. 





John Rissing, Rissing & 
Rundell, Fort Wayne, Ind., 
Dies of Influenza 


John Rissing, senior member of 
the firm of Rissing & Rundell, 
sheet metal contractors of Fort 
Wayne, Indiana, died at his home 
Friday, March 8, following an ill- 
ness of several weeks of influenza. 
He was 57 years of age and always 
active. 

Mr. Rissing was a member of the 
Indiana Sheet Metal and Warm Air 
Heating Contractors’ Association 
and his firm is a member of the 
Fort Wayne Furnace & Sheet Metal 
Contractors’ Association. He was a 
prominent association worker and 
was very much in evidence at the 
convention of the Indiana Sheet 
Metal Contractors’ Association held 
in Indianapolis in January. At that 
time Mr. Rissing had the honor of 


11i 


being selected as a District Gover- 
nor of the association for the Fort 
Wayne district. He declined the 
honor with many thanks, however, 
stating that he was not then in a 
state of health that would permit 
him to carry on the work required 
by that position. The honor then 
went to William B. Hugenard also 
of Fort Wayne. 

low citizens of Fort Wayne, Indiana, 
and by members of the Indiana 
sheet metal and warm air heating 
fraternity. 

Surviving are his widow, Mrs. 
Anna Rissing; one son, Walter; 
four daughters, Helen, Florence, 
Grace and Irene; three sisters, 
Clara C. Rissing, of Chicago, Mrs. 
Joseph Ball and Mrs. Cecilia Vodde, 
of this city. 





Use Gasoline and Rosin, Tallow 
or Palm Oil for Flux 


In the issue of AMERICAN ArTI- 
sAN for March 2nd, page 15, the 
Johnson Plumbing and Heating 
Company, Osage, Iowa, asked for 
a flux that when used will not leave 
the parts soldered in a dirty, smeary 
condition. 


Charles Hahn, 5148 Irving Park 
Boulevard, Chicago, offers the fol- 
lowing suggestion to overcome the 
difficulty: “Take the fire pot out- 
side, set a 6-inch stove pipe over the 
flame, lay two bars over the pipe, 
set a pan of gasoline and powdered 
rosin over it—one fourth rosin 
three-fourths gasoline—and allow it 
to dissolve slowly. From this you 
will get a fine flux like a thin coat 
of varnish which the heat from the 
soldering iron will cause to disap- 
pear.” 

* *« *X 

Frank De Weese, furnace inspec- 
tor for the City of Fort Wayne, 
Indiana, Department of Building, 
that city, offers the following for 
the Johnson Plumbing and Heating 
Company : 

“In reply to the Johnson Plumb- 
ing and Heating Company inquiry, 
appearing in the March 2nd issue of 
AMERICAN ARTISAN, I want to sug- 
gest that they use tallow or palm 
oil.” 
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Would You Be in Favor of Standardized Symbols for 
Warm Air Installations? 





Do You Think the Adoption of Standard- 


ized Symbols 


W ould Save Time? 


By F. E. Hocxensmitu, Heating Engineer, Lennox Furnace Co. 
. \ 


HE installation of warm air 
furnaces is now on a scientific 
basis. The activity of the National 
Warm Air Heating Association has 
spread the knowledge of the Stand- 
ard Code from coast to coast. 
Furnace installers are figuring 
their jobs according to the Standard 
Code. They are talking it in sell- 
ing their jobs and are making elab- 
orate sketches of their proposed in- 
stallations, showing warm and cold 
air runs, in an effort to convince 
their prospects that they are selling 
a real scientific heating system. 


Practically all furnace manufac-. 


turers today have established engi- 
neering departments and. are adver- 
tising free engineering service. Blue 
prints from these departments are 
going out into all parts of the coun- 
try, showing scientifically correct 
warm air heating installations. 
Often it happens that blue prints 
from several different concerns are 
submitted to the same home owner, 
the same architect or the same 
school committee. 


Why not standardize on the 
symbols in the making up of these 
blue prints? This standardization 
will work to the benefit of the 
whole warm air industry. It will 
simplify the installer’s work in fol- 
lowing the blue print and will sim- 
plify the estimator’s work. It will 
also impress the architect and will 
make the warm air specialist’s pro- 
posal more understandable to the 
buying public. 

We are submitting the following 
group of symbols for your approval 
and for the purpose of securing con- 
structive criticism. Do you object 
to them? If so, which ones? 


In any event, write the AMERI- 
CAN ARTISAN what you think of 
these symbols and what you think 
of the policy of standardizing them. 








It is Mr. Hockensmith’s idea 
that the adoption of a set of 
symbols such as is shown in 
the accompanying illustration 
would add a great deal of dig- 
nity and prestige to the warm 
air heating industry. 

It is not Mr. Hockensmith’s 
idea, however, in presenting the 
trade with this set of symbols, 
to have them adopted as they 
are. He is merely giving them 
with the article to show what 
can be done in the way of 
standardizing the symbols, and 
to show how much neater ap- 
pearance a blue print having 
symbols would make. 

His idea is a good one which 
deserves thorough considera- 
tion, and it is hoped that fur- 
nace men in all phases of the 
industry will express them- 
selves as to whether or not they 
think a movement to have a set 
of standardized symbols adopt- 
ed by the industry would bring 
benefit to the industry. Let's 
hear what you have to say. 








Independent Register 
Develops Self-Straightening 
Wall Register 


The Independent Register ‘& 
Manufacturing Company, 3747 East 
93rd.Street, Cleveland, Ohio, have 
recently developed a new invention 
in the form of a self straightening 
wall register. With this new in- 
vention it is possible for the furnace 
installer, by the simple operation of 
moving a lug or two, to set a reg- 
ister squarely regardless of which 
the stack head may tilt. The in- 
vention permits the lining up 
straight of the register face. The 
face of this self-straightening wall 
register does not, as usual, screw 


direct to fixed lugs on the register 
frame, but to two movable lugs in 
the frame. 

“These lugs slide sidewise in slots 
in the frame. Each slot is longer 
than the lug and permits the lug to 
come and go % of an inch. This 
makes it possible to tilt the register 
face either one way or the other 
with relation to the frame,” says the 
manufacturer. 

“Just push the frame into the 
stack head. Screw the hardened 
steel sheet metal screws loosely into 
the lugs. Line up the register face 
and drive the screws home. 

“This new register saves time and 
trouble, and insures a good looking 
jeb always. It is one of the great- 
est improvements in register manu- 
facture made in recent years. It 
fills a need that has long existed, 
and is finding a ready sale every- 
where.” _ 

The Independent Register & 
Manufacturing Company will fur- 
nish full information on this new 
wall register straightener to any 
furnace installer signifying an in- 
terest by writing them. 

Water Heater for Warm 
Air Furnace Eliminates 
Extra Fuel Cost 

The “Alamo” Heater Company, 
6143 Wentworth Avenue, Chicago, 
are the manufacturers of a water 
heater suitable for installation in 
the warm air furnace. 

The warm air furnace installer is. 
being called upon constantly to pro- 
vide means for the securing of hot 
water. In fact, in many instances 
that is one of the first questions he 
is asked by the home owner when 
approached about installing a warm 
air furnace. The fact that the fur- 
nace jnstaller can furnish a water 
heater that will obviate the neces- ° 
sity of operating a special water 
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Set of Warm Air Heating Symbols Drawn Up by F. E. Hackensmith, Lennox Furnace Co. 


heater while the furnace is being ed that they cannot get out of order. 


Full information concerning this 


operated gives him an added talking They insure an adequate, reliable | water heater can be secured from 


point for the furnace. 


source of hot water without extra the “Alamo” Heater Company, 


The Alamo water heaters are fuel cost during the time when the 6143 Wentworth Avenue, Chicago. 
easily installed and are so construct- furnace is being operated. : Illinois. 








114 





Education Only Solution to Problem of Properly Charging 


Overhead Expense 


Munkel, Columbus, Ohio, Suggests Committee to Wait on 
Man Contemplating Entering Business to Explain Overhead 


HE subject of how to deter- 

mine overhead expense is one 
that is being given a great deal of 
consideration at the present time. 
At almost every convention of sheet 
metal or warm air heating men that 
has been held during this winter 
overhead has been discussed either 
by a specialist on that subject or 
from the convention or the assem- 
bly, showing that it is becoming a 
serious problem. 

The reason is that as time goes on 
and failures in the sheet metal and 
warm air heating business continue, 
those men who are interested in 
raising the business to a higher 
plane of efficiency than it has here- 


tofore enjoyed are casting about in. 


an effort to determine what they 
can do to avoid the demoralizing 
effects of business failures. Price 
fixing is prohibited by law, but if it 
were not fixed by law, we like to 
feel that most business men are im- 
bued with sufficient of the sporting 
spirit to want to play fair with the 
public; to want to give them full 
value in the way of merchandise 
and service for the money the lat- 
ter spend. 

But every business man knows 
that every time one of his brothers 
fails in business it costs those who 
remain money. Every time a young 
chap goes into business before he 
fully understands what he is going 
to be up against it costs business in 
general money. And since the busi- 
ness men who do understand the 
proper conduct of business are not 
going to get benevolent and dig into 
their own pockets for this additional 
cost, it must come out of the pockets 
of the dear public. 

The thing would not be so bad 
if the man going into business that 
is going to fail failed soon after he 
entered that business. He would 


then not have the opportunity to do 
the damage he does. But the thing 


does not happen that way. He 
usually remains in business long 
enough not only to place a strain 
upon the credit of several manufac- 
turers, but he also has a chance to 
do a great deal toward demoraliz- 
ing the markets so as to make it bad 
for those who have been in business 
for a long time. 

In the first place, he probably 














It is contended by men who 
know that one of the most pro- 
lific causes of failure in the 
warm air furnace installation 
business is the fact that the 
head of the business is not in 
close enough touch with the af- 
fairs of that business. There 
are so many items that require 
to be constantly changed that 
charges made for certain kinds 
of work get out of line very 
easily and must be made up for 
in some way. 

For instance, the nature of 
the work of a furnace installer 
makes it impossible for him to 
judge beforehand with any de- 
gree of accuracy the total num- 
ber of non-productive hours 
any given job is going to show. 
How is it possible, for instance, 
for a man to anticipate the bad 
chimney troubles he is apt to 
encounter ? 

All such things must be taken 
into consideration when the 

_ problem of overhead expense is 
being given consideration. Yet 
how few installers do take them 
into consideration. 








does not know his costs. He labors 
under the misapprehension that he 
has no overhead to take into ac- 
count. The consequence is that he 
takes business at such ridiculously 
low prices that he can’t even meet 
the ordinary costs of performing 
the work, let alone realizing a profit 


on the job. This demoralizes the 
market not alone for him, but for 
the entire industry. In a word, he 
sets the prices at which this type of 
work shall be done. The economist 
would say that the last man into the 
business sets the prices. 

In order to offset this deplorable 
state of affairs and still keep within 
the law, it has been suggested that 
some means be taken by the various 
trade associations that will make it 
harder for the young chap to go 
into business for himself. Not that 
it is desired to keep anybody who 
wants to go into business out of it, 
Lut rather to set up certain safe- 
guards that will give a reasonable 
certainty that the man seeking to 
enter the business is going to be a 
credit and not a detriment to the 
business. The lawyers have it. The 
doctors have it. The engineers have 
it in their state examinations. 


At the recent convention of the 
Ohio Sheet Metal Contractors’ As- 
sociation at Columbus A. E. Mun- 
kel, President of the Superior Heat- 
ing Company, Columbus, gave a 
very interesting talk on the subject 
of overhead and the necessity of 
educating the men now in the busi- 
ness and those contemplating enter- 
ing it to the fact that there are cer- 
tain items of expense which must 
be met before any profit can accrue 
to the business and that if work is 
taken at a price which will not cover 
the cost of these items it would be 
far better that the man were not in 
business at all. 


One suggestion which he left 
with his audience for thought and 
consideration was that it might be 
wel for the association to have a 
standing committee whose duty it 
would be to keep a close vigil upon 
all entrants into the warm air heat- 
ing or sheet metal industry. And 
when it was learned that a young 
man or any man for that matter has 
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signified his intention of going into 
the business to call on that person 
and find out what his ideas are, 
what his financial standing is and 
generally to see that that man is in 
every way going to be a desirable 
adjunct to the business. It was Mr. 
Munkel’s idea that perhaps in this 
way a great many young men could 
be assisted at the outset so that they 
would get a good start, or if the 
committee found it advisable to per- 
suade the said intended entrant to 
defer going into the business for a 
year or so, in order that he could 
be thoroughly grounded in the 
fundamentals of business or have 
his financial position strengthened 
to a point where he would have a 
chance of weathering the first year 
or two of business experience suc- 
cessfully. 


That is an admirable suggestion 
and coming from a man of Mr. 
Munkel’s experience no doubt will 
have considerable weight with the 
body before whom it was made. 
There are, of course, certain dangers 
in an arrangement of this kind, prin- 
cipal among which is the fact that 
the men given the commission of 
waiting on the man entering the 
business might use their position in 
an unethical manner for purposes 
of intimidation. 

There is no doubt but that such 
a committee calling on a man con- 
templating entering the business 
could do a great deal toward ex- 
plaining to that man some of the 
difficulties which are going to con- 
front him and which he will learn 
sooner or later on his own account 
and more often than not to his em- 
bitterment. Therefore if a com- 
mittee of experienced business men 
were to call upon him, he should 
‘ take it as a mark of good will on 
their part and that their object was 
to give him the benefit of their ex- 
perience in the business rather than 
as an affront or an insult to his 
intelligence. In this way the com- 
mittee could point out to him what 
it is going to cost him to do busi- 
ness and many other items about the 
business that are not apparent to 
the man at the time of his entrance. 
Such a committee would of neces- 
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Overhead Expense Demonstration Sheet for the Sheet Metal 
Contractors’ Association of Pennsylvania 


Gross Business (this means your whole business)........ Say. ves. <.. 
Pay Roll (this means the money paid to those for whose 


services you miade a charge). ........5......ccecceee eS 

Overhead, or Expense of Doing Business................ _ ae 
This means money paid for: 

ee Fe 9 ey tly, > An eI ony 9 ORE i i ida tik 
Insurance—Fire, Liability, Accident, Compensation, etc...$.......... 
Taxes—Water, City, County, State, United States........$.......... 
PR ihr ea CLES OE Reid hw 0 oP OU4 Sa RN aE ee eek Ors 4 seats. 
Printing, Stationery and Postage........:...........0.. Gs devia wars 
I IE. SN an 4d a's «ws cia acne canes sncnes NS 
I I CR soins. o Bo cok x ob ele peneeuecien ee _ ee 
MII UO 8 oo oS van wk cc cab ecnecasccctes Ei veers. 
Legal Expenses—Attorney Fees, etc.................... See 
SURES sch SURI S RUMEN Fak 600 eb cus Sa leieele Gn a vicsias Dbticsitaia'ce 
Dues to Trade Organizations, etc.................02005. ee 
Reeetaree and Donatigmtinaeaacs «.. occ ccc cece cess ccwces _ A RS 
Shop Supplies for which no charge is made.............. EAs 08 gn 


Lost Time of Workmen—Time paid for but not charged..$.......... 


BG I Gait os da G coca WE ede s oo ee Gilded. iniels ied 6 46: 
Allowance—Reduction made to get settlement of accounts.$.......... 
Depreciation—On Tools and Equipment................. ae 
Freight—Where not added to cost of materials.......... eS mda hoe 
Car Fare—Where not added to cost of job............... Meiaetisns 
EA ae a a ae 
Power—Gas, Electric,. Steam, etc. ..............-ceceees , ee ae 
I ON tian ig lhe a a bi bie tea dtodg Beis cide she 
Hauling—Where wagon or truck is owned by establish- 

ment this would include all cost of operation, such as 

driver’s wages, feed, repairs.............¢..ceceeees Math ceacs 


Salaries—Money paid to those for whose services no 
charge is made: bookkeepers, clerks, porters, errand 
boys, managers and owners (where the latter do not 
work on jobs, money they receive should go in this 


item) 








sity have to be very diplomatic, but 
there is no question but that a great 
deal of good could be done in the 
manner suggested without the slight- 
est infraction of the law. 

The only solution it seems to the 
problem is education. So obvious 
is the necessity for education on this 
question of making proper charges 
for overhead that the Sheet Metal 
Contractors’ Association .of Penn- 
sylvania, whose convention will be 
held at Lancaster, Pennsylvania, 
April 2, 3, and 4, 1929, is devoting 
considerable time on their program 
to the problem. 

The secretary has already drawn 
up a sheet which is being mailed out 
to all members known as the “Over- 
head Expense Demonstration Sheet” 
which is to be filled out by the 
member and brought back to the 
convention for consideration by the 
committee. No names are to be 


signed to the sheets, so that in fill- 
ing it out the contractor will not be 
divulging any private business se- 


crets, despite the fact that he will 
be obtaining valuable information 
designed to show him whether or 
not his overhead expense is out of 
line either one way or the other. 

Work of this kind is a distinct 
public benefit, because it helps the 
contractor to make a success of his 
business, and where the contractor 
is successful in the conduct of his 
business that success is bound to be 
reflected in the kind of workman- 
ship and materials he gives his cus- 
tomers. 

Just to show how serious the 
Pennsylvania men are taking this 
work, we are reproducing the dem- 
onstration sheet herewith. There 
are no figures shown, because these 
are to be filled in by the contractor 
himself, but a glance over this sheet 
will help the sheet metal men in 
other states to determine whether or 
not they are including all legitimate 
charges in their overhead account. 
Study the sheet over. You cannot 
fail to benefit from it. 
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We had the pleasure of a visit 
from Mrs. John O’Conner, whose 
husband is with the Canton Furnace 
& Manufacturing Company, Canton, 
Ohio, on Monday of this week. 

ee 

Well, well, so Les Taylor is the 
first to get cold feet on the golf 
tournament to be held at Indian- 
apolis during the forthcoming meet- 
ing of the National Warm Air Heat- 
ing Association. Here’s the latest 
dope from Les: 

“Once again business raises havoc 
with pleasure! 

“Tommy Richardson and Art 
Lamneck have been riding for a fall 
in this golf game and I planned on 
leaving for California March 10 to 
get in some practice so that I can 
arrive at Indianapolis all ready to 
go and be of some help to Mr. Jack 
Stowell, my estimable partner. 

“This morning I received a letter 
from the Coast asking me to be sure 
and not be there between the 24th 
and 30th of March, and that means 
that I will have to be at this spot 
the first week in April. 

“IT am sorry that I cannot defend 
the Sidney Arnold Loving cup at 
the April meeting in Indianapolis 
with Jack Stowell, but if I may | 
will nominate I. L. Jones to be 
Jack’s partner and bet anything up 
to $1 that they retain the champion- 
ship!” 

Doesn’t that sound like cold feet 
to you, Tommy? Of course I’m 
not insinuating anything. 

K 2K * 

Some folks in the sheet metal in- 
dustry may think that the job of be- 
ing president of a local sheet meta! 
contractors’ association is all honor 
and glory, but this is contrary to 
fact, as can be easily proved. Frank 
J. Merwald, President of the 
Omaha Sheet Metal 
Association, got himself into con- 


Contractors’ 
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siderable difficulty during the last 
picnic which that organization had. 
The story as I got it from good 
authority is this. The sheet metal 
contractors of Omaha, as a practical 
joke, bought a beast of burden, rais- 
ing the money through the sale of 
tickets, and so arranged the whole 





Frank. J. Merwald, President Omaha 
Sheet Metal Contractors’ Association 
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RANDOM NOTES 
ND SKETCHES 


affair that Mr. Merwald held the 
winning number. Of course it was 
all a put up job. In the accompany- 
ing illustration you see Mr. Mer- 
wald astride the beast of burden, 
and the thing which puzzled him 
most was what disposition a sheet 
metal contractor could possibly 
make of the mule in days when the 
auto truck is not speedy enough to 
keep the competitors from getting 
the jobs. Maybe Frank was get- 
ting too many jobs and his competi- 
tors wanted to slow him down a 
little bit. 
* * 

E. K. Jones, Vice President of 
the Northern Oil Burner Company, 
Minneapolis, Minnesota, was a re- 
cent visitor to our office, as was 
Pete Lorenz of the sales department 
of the Inland Steel Company, Chi- 
cago, and former president of the 
Illinois Sheet Metal Travelers’ Aux- 
iliary. 

* -* * 

Lee Gillespie, Ferdinand Diek- 
man Company, hurried up to the 
hotel clerk’s counter. He had just 
ten minutes to pay his bill, reach 
the station and board his train. 
“Hang it!” he exclaimed, “I’ve for- 
gotten something. Here, boy, run 
up to my room—No. 427—and see 
if I left my pajamas and shaving 
kit. Hurry! I’ve only five min- 
utes now.” 

The boy hurried. In four min- 
utes he returned, empty handed, and 
out of breath. 

“Yes, sir,’ he panted, “you left 
them.” 

* * * 
No Wonder They’re Appetizing 

Miss Mary O’Leary: “What 
beautiful scallops you have on your 
pies, Mandy! How do you do it?” 

Mandy: “’Tain’t no trouble ’t 
all, Miss. Ah jes’ uses mah false 
teeth.” 

















Markets Strong; Support Is Shifting 


Freight Car and Auto Needs for Steel at Peak—Spring Buying 
to Neutralize Losses—Pig Iron Buying Steady—Seek Ore 


EBRUARY’S record of pro- 

ducing more steel per day than 
any month in history seems destined 
to stand only until statistics for 
March are compiled. 

Operations have expanded fur- 
ther, to practical capacity, and are 
now moderately in excess of Feb- 
ruary’s peak. , 

Continuance of this record - gait 
through March and probably well 
into April is believed assured. Spe- 
cifications for finished steel as a 
whole the past week were the heav- 
iest of the year, for one reason be- 
cause some producers are standing 
on March 15 as the deadline for or- 
dering-out first quarter material. 
Backlogs have not shortened despite 
exceptional shpiments. 


Demand for steel from these 
major outlets, therefore, is at or is 
passing its maximum. But before 
the mills begin to experience a real 
let-down in this direction it seems 
probable that seasonal spring buy- 
ing, notably in lines associated with 
building and farm work, will rise 
to fill the gaps. 

Prospective building, bridge, sub- 
way and similar projects have rarely 
been more attractive at this season, 
and already makers of wire prod- 
ucts detect a stir in farm country 
buying. 

Pig Iron 

The pig iron market is stronger 
at Pittsburgh with producers taking 
a definite stand for higher prices. 
Leading interests .have advanced 
their quotations 25 to 50 cents on 
various grades, and some business 
has been placed at the new levels. 

The Standard Sanitary Mfg. Co. 
has closed for its second quarter re- 
quirements of foundry iron for its 
Pittsburgh and New Brighton, Pa., 
plants. 

This tonnage was placed at $17.50, 
valley, for No. 2 plain and $18 for 
No. 2X. Producers have with- 
drawn these quotations and now are 
holding to $18, base, at which level 


a few orders of several hundred 
tons each have been placed. 

Furnaces are in a strong position 
to support a price advance. Sev- 
eral are booked to June 1, and all 
are well supplied with good back- 
logs through April. 

Considerable second quarter busi- 
ness has been booked, but a number 
of consumers remain to be covered 
for that period. 

The heavy buying of pig iron at 
Chicago for second quarter noted in 
recent weeks is being followed by 
important quiet inquiries for sup- 
plemental first quarter needs. 

Spot and future orders are being 
booked at $20, Chicago furnace, for 
the base grades. 


Continued activity is noted in Bir- 
mingham pig iron and steel scrap, 
with 60 days’ delivery stipulated. 
Heavy melting steel buying is not as 
active as it has been, so far as the 
best quality is concerned. 

Consumption and production of 
all nonferrous metals are running 
higher than ever before. Prices ac- 
cordingly are strong and delivery 
periods are being lengthened. 

Copper prices were advanced a 
half cent, delivered Connecticut 
basis, on Tuesday following publi- 
cation of the strong statistical report 


.for February. The rise was ac- 


companied by an increase on brass 
and copper products by the Amer- 


_ican Brass Co. Brass products were 


stepped up 3-cent, copper products 
54-cent, and copper wire and cable 
a half cent. 


Talk of, an expected increase in 
demand and rise in prices were 
heard in the zinc market on Tues- 
day after publication of the strong- 
est statistics for any February on 
record. 

Statistics on tin two weeks ago 
showed that deliveries in the first 
two months. of this year in the 
United States were larger than ever 
before. Statistics on lead for Feb- 


ruary are not yet known but the 


unusual strength in the price lately, 
a rise of 34-cent so far this year, 
indicates the way demand is taking 
up production. 

Copper 

Stocks of refined copper in the 
hands of producers at the end of 
February totaled 55,213 tons com- 
pared with 62,749 tons at the end 
of the preceding month. This cut 
in stocks was greater than generally 
expected. Stocks of blister copper 
also declined sharply. 

Shipments of refined copper dur- 
ing the past month set a new record 
for February both in the total and 
domestice movements. Output of 
refined metal was at the daily rate 
of 5,049 tons, a rate surpassed only 
once previously. 


Domestic buying of copper in the 
past week has been light, mostly for 
June shipment. Export business on 
most days also has been light with 
sales mostly for May shipment. 
Tin 

Users have bought moderately of 
Straits tin in the past week. A fair 
proportion of the business has been 
for nearby positions, and some for 
several months ahead. The market 
has lacked snap, and has shown a 
tendency to slump. 

Despite the unusual consumption 
in this country, spot supplies here 
continue plentiful and world pro- 
duction still seems to be doing bet- 
ter than keeping pace with demand. 
Zinc 

Prime western continues at 6.35c, 
East St. Louis. Buying has been 
of a routine nature, and yet pro- 
ducers say that business is of satis- 
factory size. 

Stocks of slab zinc declined dur- 
ing February to the lowest total for 
the close of any month since No- 
vember, 1927. Total output during 
the past month declined from the 
aggregate tonnage for the preceding 
month but domestic shipments in- 
creased and established a new Feb- 
ruary record. 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN is the only publication containing Western 
Metal, Furnace Supply and Hardware prices corrected weekly 





METALS 





PIG IRON 
Chicago Fdy., 
No. 


eeeeeee 


28 60$500 0040 08s 22 51 to 
Lake Superior Charcoal 
Malleable 


FIRST QUALITY BRIGHT 

. CHARCOAL TIN PLATES 
Ic sents 112 ameote, . O38 60 
x28 26 60 


TK j= 30x38 ...cccveee - 26 
xx - 14 60 
IxXxx 60 
IXXXX 20x28 


23 01 
27 04 


1) ¢) eee 


eeeeeeeeeese 


TERNE PLATES 


Per Box 
IC 20x28, 40-lb. sheets $26 70 
20x28, 40-lb. sheets 29 70 

IC 20x28, 25-lb. sheets 
20x28, 25-lb. sheets 
IC 20x28, 20-Ilb. 


sheets 
20x28, 20-lb. 112 sheets 


“ARMCO” INGOT IRON PLATES 


No. 8 ga.—100 -. éobvenne $4 15 
8/16 in.—100 Ibs. ......... . 4 06 
% in.—100 Ibs.........000- 3 86 


COKE PLATES 


Cokes, 80 lIbs., base, 20x28 “ 60 
Cokes, 90 Ibs., base, 20x28 12 20 
Cokes, 100 lbs., base, 20x28 i 40 
—— 107 lbs., base, IC 13 98 


eee cntereeseessees 14 75 
Seenccccesoccs 8 50 


6 sheets ......-ce.eeee 9 36 
Cokes, 195 Ibs., base 4X, 

66 sheets ......cc.ccce. 10 26 

BLUE 


D SHEETS 
-per 100 Ibs. $3 35 
416 


Base 10 ga.. 

“Armco” 10 ga. -per 100 Ibs. 

ONE PASS COLD ROLLED 
BLACK 


100 


100 lbs. 3 76 
100 lbs. 3 80 
100 Ibs. -3 90 
100 Ibs. 3 95 
100 ibs. 4 06 
100 Ibs. 4 20 
100 Ibs. 4 30 





“ARMCO” GALVANIZED 
“Armco” 24....per 100 Ibs. $6 15 


BAR SOLDER 


Warranted 
60x50 .......per 100 Ibs. $31 00 
Commercial 


Plumbers 


er 100 Ibs. 28 60 
-per 100 Ibs. 26 00 


ZINO 
In Slabs 


ZIN 
Cask Lots (600 Ibs.)......$11 26 
Sheet Lots ...ccccscccccce 13 36 


BRASS 


Sheets, Chicago base........ 25%e 
Mill base 
Tubing, brazed base........ 32%c 
Wire, mill base............- 24%c 
Rods, mill base............. 2l%c 


COPPER 
Sheets, Chicago base........ 29%c 


WSTE BABS ass as eso ne ceghey® 28%c 
Tubing, seamless base...... 31c 


Wire, plain rd., 8 B. & S. 
and heavier 


Sub Sone o's Ueie's "26% e 


LEAD 
guatione DOS i620 5s'cbdcc0s .-$7 60 
DE: siendnscosenes OTe 
TIN 
Pay TIM: ...cend per 100 lbs. $54°'00 
Dar TM .ccess per 100 lbs. 55 00 


HARDWARE, SHEET 
METAL SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 


ASBESTOS 


Paper up to 1/16. pat Ty per ib. 
Roll board -6%c per Ib. 
Mill board 3/32 “to .s -6c per Ib. 
Corrugated Paper (25 

sq. ft. to Mle 00 per roll 


BRUSHES 
Furnace Pipe Cleaning 
Bristle with handle each $0 75 


ue Cleaning 
Steel only, each ......... 1 26 


CEMENT, FURNACE 


American Seal, 5-lb. cans, net $ 45 
American Seal, 10-lb. cans, net 865 
American Seal, 25-lb. cans, net 2 26 
Pecora ........-per 100 Ibs. 7 


CHIMNEY TOPS 
Adams’ Borers 


t. Doz. Price Doz. 
oe TOR. oc cece --$11 00 
3 eee a rye 
FT Wicvess oe Bi cccccees an 
Oe aes 
D Mcsccvans oe arr 
| on coc ch UR ccccvnns ae Oe 
13 im. .ccccce eG Mbccccsns ae 
14 im... 00006c88O TBBicccceces OS OO 


CLINKER TONGS 
ccccccccccccccsGh OO 


CLIPS 


per 
No-Rivet Steel, with tail 

pieces, per gross........$9 60 
Rivet Steel, with tail 

pieces, per gross........ 50 
Tail pieces, per gross..... 2 40 


Each 


Dam 


COPPERS—Soldering 
Pointed Roofing 
3 lb. and heavier....per Ib. 40c 
OS Serre er per Ib. 45c 
ie “eer ae ‘Sar. 48c 
SU TD. acncoeeeniad .---per lb. 65c 
1 Ib pepe rma st 60c 


CORNICE BRAKES 


Chicago Steel Bending 
Nos. 1 to 6B... .ccccccccvcvc cc MNGt 


CUT-OFFS 
Gal., plain, round or cor. rd. 
BB GOUBS cccccesccvecccsccseed 
BS GAUGES .nccvccccccccscccceed 


DAMPERS 


“Yankee” Hot Air 

7 inch, each 20c, doz......§$ 
8 inch, each 26c, doz...... 
9 inch, each 30c, doz...... 
10 inch, each 32c, doz.....+. 


a Sei 


3 imch, GOS...ccccccccccsce 
9 ImOR, .GOS..ccoccccecesocs 
10 inch, doz........ 
12 inch, doz... 





> COcobom Bebo toh 
we 
co 


Check and Collar Complete 


8 inch, each.....seescecess 3 00 
9 inch, each........ss.002. 3 36 
End Check Only 
8 inch, each..........e++4- 1 60 
9 inch, each......... cocege w OO 
8 inch, each.......... ines 50 
> MGR, GRO. occcrcecsccss o° 65 
No. 2 CHECK 
CS imeR, GRAB vovcctcccetsss Ae 


© inch, OREB.ccovcserscevece 3b OO 


10% Disc. on Adams No. 1 
and No. 
Diamond Smoke Pipe 
T SRR, GOGs wv eens se ceaaemes $2 00 
OP, GOR. vcs cscvcavswess 20 
Me Perey eee - 4 80 
BD SOR, “GIG. ccc cdccevectes 6 00 


Adams’ Sheet Metal 


FT WOR, GOH coe Kevccvccsccn a 60 
S tmek, MOS. .ccccccdeccccces B BO 
9 inch, doz...... neeeecscces 2 60 
BO BOR, GOBic ic cccedccccccss OOO 
RS AOR, GOB.6 2 c:00 0 sqocesees © 
BS DUR, Ge fk asco deck csees 5 00 


EAVES TROUGH 


Galv. Crimpedge, crated 75 & 10% 
Zinc, “Barnes” 


ELBOWS 
Conductor Pipe 


Galv. plain or corrugated, 
round flat Crimp, 


Oe SE Sek cussccecascs ++ -60% 
RO GOMGO iis vedcwccccvesesstenee 
DE GREED a sicccccusessccene -15% 


Galv. Terne Steel 


Plain Rd. and Rd. Corr.: 
| | Peer rr errr, 
eG: wrceec tend ceccete Renee 
BES oe ebesdctssvese covesteente 


Square Corrugated 


No. 28 Gauge ..........+. 
BE COMED 26.0260 cewesccck 


-- 50% 
«+ -35% 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 

Not nested ............70 & 5% 

Nested Solid ...........70 & 5% 


Sq. Corr., A. & B. & Octagon 


BE WO. senceseccbccccccs sect 

26 GOs cccccceccstccccc ccc tO 
Portico 

oR ob b.ds occ c ote 45% 
Copper 

16 oz., all designs......... 50% 
Zinc— 

Me ORIEN | ees wade cece +++ -60% 


ELBOWS—Stove Pipe 
1-piece Corrugated. Uniform Blue 
“Milcer” No. 28 Gauge. Doz. 
65-inch 
SOMO  ccnccnes obs Sone neacee 
7-inch 


eccccccccccccovcccceegh 16 


1 26 
1 76 


eee eres eeesresesseseee 


Special Corrugated 


SHIMON ccccccscccccccscescesGs OO 
CoUMOM < cccnccccccctoccccccee & GO 
Adjustable—Uniform Blue 
“Milcor” No. 28 Gauge. Uniform 

Blue. 
GARE cwovescuvavccccsccecests OD 
CMON ccdndasccstveccscccecs' & 
TIMER 2. nccccccsececcccccccs 8 LO 


WOOD FACES—60% off list. 


126-6-12%% (100 rods)...$28 68 
1948-6-14%% (100 rods)... 43 62 


FILES AND RASPS 


Heller’s (American) ......50-10% 
American ........+.2++++-60-10% 
DARED. ccocce cevecescccvce ge 
Black Diamond - 50% 
GD. -cdnin 400 6 vib s0sdb.000+0snuen 
Great Western ... + -60% 
Kearney & Foot...........:.50% 
McClellan ....cccccccccveee es BO0%® 
BUIGROIOR.. ccccccccccocecerssesmeee 
Simonds 2... cc cececccsee es OG 


eeeeenee 


FIRE POTS 


Geo. W. Diener Mfg. Co. Ka. 
No. 02 Gasoline Torch, 1 
Oe 6 mas vee eb eabe a Fe 


No. 9250, Kerosene, or 
Gasoline Torch, 1 qt... 


No. 10 Tinner’s Furn. 
Square tank, 1 gal..... 


No. 156 Tinner’s Furn. 
Round tank, 1 gal 


~ a Gas Soldering Fur- 


Core ee weer eeeee 


No. 110 Automatic Gas 
Soldering Furnace .... 10 6@ 


6 60 
11 306 
10 76 


GALVANIZED WARE 


™~*., sOnrr: after made), 
10- sveovserecedeceboucege OO 


™ “(aa after made). 


ca teen evescccccee 6 VS 
Se ar oucsae neque Se ae 
GLASS 
Single Strength, A, all 
NE. Sie wk 0 bid 040.6658 oe 85% 
Single Strength, B, all 
DEACKOES: ceiccsccnvas » onal 87% 
Double Strength, A, all 
ee Ee rer Pe 85% 
Double Strength, B, all 
Ee aT oe 87% 
HANGERS 


Conductor Pipe 


Milcor Perfection Wire.....26% 


Milcor Triplex Wire.......10% 
Eaves Troug 


Milcor Steel (galv. after 
forming) List ....plus 12%% 


Milcor Selfiock BH. T. Wire, 
Telet ..ccnevesdccesse POD COD 


HOOKS 
Conductor 


“Direct Drive’ Wro 
Iron for wood or Dito. 16% 
HUMIDIFIER 


“Front-Rank,” Automatic 
In single lota..........++..50% 
In lots of 10 or more....50-56% 
In lots of 25 or more...60-10% 
Vapor pans, etc., each.....60% 


LIFTERS 
Stove Cover 
Coppered ........per gro. $6 06 
Alaska ...... -++-per gro. 4 76 


MALLETS 
evies -++-per doz. $2 26 


Tinners 
Hickory 


Galvanized steel mitres 


28 Ga. 
26 Ga. 


coccccccccccceeccceeed® 


eeeeeee 


NAILS 
Cut Steel, base ........ ++. +84 00 


Wire 
Common 
Cement Coated 


(Continued on page 120) 


coccccecosce soe 83 16 
secceccese 8 10 
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For Any 
Metal Work 
the 
KESTER 
Corps 
is Ready 





OO bad, but true . 


. . that parts to be 
soldered are not always new. 
But what difference is that to a KESTER 


Flux-core Solder? None at all! 

That is when the KESTER Corps of Flux- 
core Solders is best. The flux, contained 
within the solder itself, flows out just be- 
fore the solder melts. 

And that’s why the combination of flux and 
solder is ideal. Merely “a touch of heat 
and the job is done.” 

Write for full information about KESTER 
SOLDERS with any of the following 
fluxes: Acid, Rosin and Paste. 


Established 1899 
CHICAGO SOLDER CO., 4241 Wrightwood Ave., Chicago 


KESTER sine SOLDER 











MASHALLTOWN 


Rotary Throatless Shears 


8) ant three moving Parts—takes sheets of unlimited 
width and up to 14 inch gauge. 

Cuts curves in any direction—straight—circular or any 
irregular shape desired. 

Easy to operate—hand or power—nothing 
to get out of order—a speedy worker and 
the shear keeps sharp even after months 
of hard use. 


Se 


Other 
MARSHALLTOW 
Machines 


























SHEARS—FOR 
EVERY SHOP 
BENDING 
ROLLS The No. 10 
Fat Marshalltown 
. 
SPLITTING Throatless 
SHEARS Shear in 
BEVEL SHEARS avr 
PUNCH. 
PRESSES, ETC, 








MARSHALLTOWN MANUFACTURING CO. 
MARSHALLTOWN, IOWA 















Round 
Corrugated 
Plain Round 


NEVER MADE WITHOUT THIS 


— £Gicchmang 





Quality and Service Made ’em Famous 


Made of one piece of heavy gauge material, 

in all styles and angles from 10 to 90 

degrees, of 24, 26, 28 ga. ternes, then 
galvanized after formation. 


DIECKMANN 
Elbows and Shoes 


are the standard of the market 
and always give satisfaction 


Send for new catalogue 26 showing complete line 


The Ferdinand Dieckmann Co. 


P. O. Station B, Cincinnati, O. 





Not made lighter than 
28 ga. or 16 oz. copper 








Say you saw it in AMERICAN ARTISAN—Thank you! 
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AMERIC 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 
on a regular schedule but does not appear in this issue. 


A 

A-© MES. CO..ccscc.ccordercrbderes _ 
Aeolus-Dickinson Co. ....-+.+.. 123 
Agricola Furnace Co.......... 90 
Akrat Ventilators, Inc........ 126 
American Brass Co............ oo 
American Foundry & Furnace 

Cs Ape th binabs bbe» ccc cn se eee -- 
American Furnace Co......... 93 
Armco Distributors Assn. of 

I nn os Ad he 0 0 900 00 98 
American Wood Register Co... 95 
rt i een yee So °C ee 126 
Auer Register Co..........:.. 92 

B 

Barnes Metal Products Co..... — 
Beckwith Qe; TRO. 24 50 2.04.2. -- 
Boh & CO. .t:b00083 655052 oboe = 
Berger Brow. Gees ssi eis ee’ 123 
B. & F. Mfg. Co..... Steaieenes i 
Dermat Oe... Za Doe oe ec hsickives —- 
TT eee 121 


Brillion Furnace Co........... 
Burgess Soldering Furnace Co. — 


c 
Canton Furnace & Mfg. Co.... — 
Central Alloy Steel Works.... — 
Chicago Furnace Supply Co.... 95 
CHeenes: Beidar Tei. os sk v00s bee 119 


Cleveland Castings Pattern Co. 95 
Colburn Heater Co............ 
Chicago Metal Mfg. Co......... 
Connors Paint Co.,.Wm 


Copper & Brass Research As- 
eee Pee eT TO: — 
D 
Dieckmann Co., Ferdinand... .119 
Diener Mfg. Co., Geo. W...... 121 
Dreis & Krump Mfg. Co....... 123 
E 
Mleoresaeem, We. ..rccccvccvcies a 
Petes, GC... Dee csi akeaticecrve - 
F 
Pamnert Beee C i3i8os nek ken ie 95 


Parris Furnace Co::.........% - 
Floral City Heater Co......... --- 
Fort Shelby Hotel..........6.5 _ 
we Te ee ee ee 91 


Forest City- Walworth Run 
as Wine ae Cab eiaaa ee oe - 
Friedley-Voshardt Co. ........ — 
G 
Gra Parnace: Co. oo oes vo0 stiss's me 
Gerock Bros. Mfg. Co.........: 121 
H 
Harrington & King Perf. Co...123 
Bart Cee CO. sees evan -— 
Henry Furnace & Foundry Co. 94 
Hess-Snyder Company, The.... — 
Wm. Highton & Sons Div..... — 
Homer Furnace Co............ —_ 
Horan Stay Hanger Co......... o- 
a BP oo eee 123 


yee” MNES O06. EERE... — 


Independent Register & Mfg. 
Cp. ‘scat oe tees cde sds dees _ 

Inland Steel Co....... Front Cover 

Interstate Machinery Co....... 126 


oy Se! Sree eee. tee - 
Kirk-Latty Co. 


L 
Lamneck & Co., W. E......... _ 
Lamson & Sessions Co., The -- 
Langenberg Mfg. Co........... — 
La Salle Machine Works...... -- 


Lennox Furnace Co............ _ 
Linde Air Products Co......... — 
Lupton’s Sons Co., David...... 


M 


Marshall Furnace Co.......... 
Magirl Foundry Furnace Co... — 


Maplewood Machinery Co......121 
Marshalltown Mfg. Co........ 119 
May-Feibeger Co. ............ _ 
Melllvaine Burner Corp....... 92 


Meyer @ Bros. Co., F.......... — 
Meyer Furnace Co., The....... 
Midland Furnace Co........... 107 
Milwaukee Corr. Co...Back Cover 
Mueller Furnace Co., L. J...... - 


N 
National Regulator Co......... — 
New Jersey Zinc Sales Co., 
pA Re eS Ry are — 
Northern Oil Burner Co....... 95 


Oo 
Osborn Co., The J: M. & L. A. 
Oxweld Acetylene Co.......... 


P 
Parker Kalon Corp............ 127 
Peck, Stow & Wilcox.......... — 
oe a See eS err iy ee 126 
Premier Warm Air Heater Co. — 


Prest-O-Lite @o., Inc.......... — 
Quincy Pattern Co............ 95 
R 
Richardson & Boynton Co.....108 
Robinsdn Co., As: Bis vcs. eevee 97 
Rock Island Register Co....... — 
BRybolt. Heater Coin. o.oo: vis cic ~~ 
Ryerson & San, Inc., Jos. T...121 
Schwab & Sons Co., R. J...... — 
ge ee ee er 93 

Sheet Steel Trade Exchange 
ED, ds wg sab bb ws eie s' — 
Standard Furn. & Supply Co... — 
Standard Ventilator Co........ 121 
Os. aeeeen mech, Inst... .....865. 126 


Stover Mfg. & Eng. Co......... — 
Success Heater Mfg. Co.. 


mapeee Cee, B & Gi. ie weeces — 
Technical Products Co......... 
Thermo-Control Regulator Co. 93 
TMS TRACOROT CG)... ccicccesss 110 
Tuttle & Bailey Mfg. 
XXth Century Htg. & Vent. Co.109 


Vv 
Vedder Pattern Works......... 95 
Viking Beat: Coos i Fok Seceas. 121 
Ww 
Warm Air Furnace Fan Co.... — 
Waterman-Waterbury Co. .... - 


Western Steel Products Co..... — 
Wheéeeling..Cort. Co... c.cccege, -- 
Wise’ Purnace O6i se orerr een. 92 
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Markets--Continued from Page 118 


PASTE 

Asbestos Dry Paste: 
200-lb. barrel ...........$14 00 
100-Ilb. barrel ...-seeeees 6 
5O-Ib,. pall ...ccvevceees a+ 
1O<ID, “DOS 6 oc csvccvccss SO 
GID. DAB wccccccccscs 65 


2%-Ib. cartons ........ 25 


POKERS, FURNACE 
-$0 75 


ee eoeeees 


POKERS, STOVE 


Nickel Plated, coil handles, 
per doz. . 

W'r’t Steel, 
per doz. 


eee ccevcccceeces 0 


str’t or bent, 


PIPE 
Conductor 
Cor. Rd., Plain Rd., or Sq. 


Galvanized 


Crated and nested (all 
souane sre 5-7%% 


(all gauges) ........+76924%4% 


Furnace Pipe 
Double Wall Pipe and 


Fittings ...... - 60% 
Single Wall Pipe, “Round 
Galvanized Pipe ........60% 
Galvanized and Tin Fit- 
CinG® -.crceces cores ceosce 
Lead 
Per 100 IDO. oc cicccicnwds $12 50 
Stove Pipe 


“Milcor” “Titelock” Uniform Blue 
Stove 
28 gauge, 
nested 
28 Eauge, 


56 inch U. C, 
6 “inch U. c. 


28 oa, 7 inch U. C. 


11 00 
12 00 


nested ........- -. 14 00 
Ht a, 6 inch “w ‘} 
ested ‘ - 10 25 
30" ‘cones. ‘6 ‘inch vu. ‘?} 
nested .. capes os ae 
30 gauge, 7 ‘inch y ‘c. 
MOSTOd .ccccccccccrs --- 18 00 


T-Joint Made up 
6-‘nch, 32 ga....per dom $ 3 40 


All Zine 
No. 11, all styles cvetbvecooe cee 


PULLEYS 
Furnace pets. shee doz. $0 85 
oeneaeee -per gro. 8 60 
Furnace Screw (enameled) 
Vicia SEs eesceees per doz. 16 
PUTTY 


Commercial Putty, 100-Ib. 
Ki 3° +2283 60 


Malleable quap Damper...... 10% 


REDUCERS—Oval Stove Pipe 


Per Doz. 
7—6, 28-gauge, 1 doz. in 
CRFOOR sciccesvcse goecswcaser OF 


REGISTERS AND BORDERS 


Baseboard, Floor and se! 


Cast Iron .. a 

Steel and Semi-Steel ... aie 

Baseboard, 1 piece ..... 33% -2 

Baseboard, 2 piece ....... ag 

| ae eee 

Adjustable Ceiling Ventilators 
cocbecceses ste me 


eee eres ereee 


Register Faces—Cast and Steel 
Japanned, Bronzed and 


Plated, 4x6 to 14x14......338%%° 
Large Register Face ast, 
14x14 to 38x42 ........+++.60% 


Large Register sreane—-tnese, 
14x14 to 38x42 ...... 60% 


Ventilating Register 


Per  eePerrri ever yr m 
Small, per pair ........++- 30 
Large, per pair ........+- 50 


RIDGE ROLL 


Galv., Plain Ridge Roll, 
b’dld Bade Sce¥ewonce s VO°3E5-O% 


Galv., Plain Ridge Roll 
CRECOE cccccccecescescerer tO-1E® 


Sheet Metal tart 
7, %x%, per gross ...... $0 62 
No. 10, %x38/16, per gross 6% 
No. 14, %x%, per gross.. 83 
SHEARS, TINNERS’ 
& MACHINISTS’ 
VIKING .. vcccvcccveccsccpece GBS Of 
Lennox Throatless 
NO. 18 ccccccccrccccestoven 36% 
Shear blades ..........+++.10% 


(ft. o& b&b. Marshalltown, Iowa) 


SHIELDS, ADJUSTABLE 


RADIATOR 
No. 1 “Gem” 11” to 17”....30% 
No. 2 “Gem” 14” to 24”... .30% 
No. 8 “Gem” 35” to 65”....30% 
SHOES 


Galv. 28 Gauge, Plain or cor- 
rugated round flat crimp. .60% 

26 gauge round flat crimp. .45% 

24 gauge round flat crimp. .15% 


SNIPS, TINNERS 
covercec ee 40 & 10% 


-++40 & 10% 
+++ 60% 


seecccvccccccencsicses eNO? 


Clover Leaf 
National ......-.++06. 
Star 

Milcor 


eee meer eee meet eeeeee 


SQUARES 


Steel and Iron -.-Net 
(Add for bluing $3 per doz. net) 
MIETO cccicccccecidvctortis rte soc 
i Ly de EERE es re as 
Try and Bevel .............Net 
Try and Mitre .+ Net 
FOx'’S ...cseeeee+e.per doz. $6 00 


coves 1G 


ween eeree 


Winterbettom’s ....... 


STOPPERS, FLUE 


Common ..........per doz. $1 1¢ 
Gem, No. 1 ........per doz. 1 10 
Gem, flat, No. 3....per doz. 1 96 


VENTILATORS 


Standard ..........+...80 to 40% 


WIRE 


Black annealed wire, No. 9, 
per 100 Ibs. cccccee GS 80 
Galvanized barb wire, , ber 
100 TDG, ceccccccaccvccssces 3 90 
Cattle Wire—galvanized catch 
weight spool, per 100 Ibs.. 3 80 
Galvanized Plain Wire, No. 
9 per 100 Ibs. .......... 





When writing mention AMERICAN ARTISAN—Thank you! 
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GEROCK BROS. MFG. CO. 
SHEET METAL ORNAMENTS 


AND STATUARY 
1252 So. Vandeventer Ave., St. Louis, Mo., U.S.A. 


Write for Catalogue 


THERMO GAS SOLDER FURNACE 


EFFICIENT 
ECONOMICAL 
RELIABLE 





Furnished in 
four sizes: 
single and 
double, auto- 
matic, or non- 
automatic. 





WRITE FOR SPECIAL OFFER DURING MARCH 


MAPLEWOOD MACHINERY COMPANY 
2634-36-38 FULLERTON AVE. CHICAGO, ILL. 














PINS. CATALOG ON REQUEST. 








THE LAMSON & SESSIONS CO. 


THE KIRK-LATTY CO. 
1971 W. 85th St. 


Cleveland, O. 














BERTSCH & COMPANY 





TREADLE SHEAR 


This TREADLE GAP SHEAR is 
made in all standard sizes for No. 
14 and lighter gauge sheets. With 
it, sheets can be squared, trimmed 
or slit. 

We make a complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive. 
Write for Catalog “S.” 


Cambridge City, Ind. 





The NEW IMPROVED ‘¢ ST. AND A Rk D’ 


Rotable Ventilator 
Now made of Armco Iron 
This favorite cone-shaped ventilator 
is now improved in several impor- 

tant points. 

The weight of the ventilator body is 
now carried on a concave thrust 
bearing nested in the apex of the 
conical body. This bearing turns 
upon the pivot point of the station. 
ary center spindle. 

The bronze Guide Bushings are now 
Si a made of non-corrosive bronze which 
pet = eee: . - minimizes friction and any tendency 
-s to screech when body is rotating. 


PATENTED fhe or are other new features. Write 
day for new catalog and price list. 


STANDARD VENTILATOR CO., Lewisburg, Pa. 


























F there is a tool or machine 
that you need and you don’t 
know where to get 1t— 


Write to the 


Notes and Queries Dept. 


of ; 


AMERICAN ARTISAN 











Sane 


Genuine Tin- 
ners Fire Pots 


bearing the trade name “Torrid” 
are made by Diener. None others 
are genuine. Be sure the Furnace 
you buy has our name on the 
tank. 


| GEO. W. DIENER 
) MFG. CO., CHICAGO 


_CHICAGORES Makers of fine Blow Torches and 
Fire Pots. 











RYERSON SHEETS 


MMEDIATE SHIPMENT FROM STOCK 
assis: iis SPURT as enter caeek ven aaa ee There is a 
special sheet for every purpose. Also Bars, Angles, Rivets, Bolts, Tools and Metal- 
Working Machinery. wy for Journal and Stockh List. 


JosePH T. RYERSON & SON inc. 
Chicage Milwaukee Jersey City Bester Detroit St.Louis Ciecinnsti Cleveland Sufflale 











la 











Send for catalog today 


VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


VIKING SHEAR CO., Erie, Pa. 


A child can work them 














When writing mention AMERICAN ARTISAN—Thank you! 
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BUYERS’ D 


IRECTORY 














Asbestos Liquid. 
B. & F. Mfg. Co., Des Moines, Ia. 
Acetylene (Gas) Dissolved. 
Prest-O-Lite Co., Inc., 
New York, N. Y. 


Benches—Steel 


Maplewood Machinery Co., 
Chicago, Ill. 


Bolts—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co. 
Cleveland, Ohio 
Ryerson & aa Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 


ae a 
Dreis & Krump Mfg. 
ee Ill. 
Ryerson & Son, Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 


Brakes—Cornice. 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Brass and Copper. 
American Brass Co., 
Waterbury, Conn. 
Copper & Brass Research As- 
sociation, New York 


Cans—Garbage. 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 
Castings—Malleable. 
Fanner Mfg. Co., Cleveland, Ohio 
Ceilings—Metal. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil. Ch’go, La Crosse, Kan. City 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


Chimney Tops. 
Standard Ventilator Co., 
Lewisburg, Pa. 


Clinker Tongs. 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 
Stover Mfg. & Engine Co., 
Freeport, Il. 


Copper. 
American Brass Co., 
Waterbury, Conn. 
Copper & Brass Research As- 
sociation, New York 


Cornices. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Cutting Blowpipes. 
Oxweld Acetylene Co., 
New York, N. Y. 


Cut-offe—Rain Water. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 





Dampers—Quadrants—Accessories. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
L. J. Mueller Furnace Co., 
Milwaukee, Wis. 
Parker-Kalon Corp., 
New York, N. Y. 
Stover Mfg. & Engine Co., 
Freeport, Ill. 


Damper Regulato 
National Regulator Co., 
Chicago, Ill. 
H. M. Sheer Co., Quincy, Ill. 
Thermo-Control Regulator Co., 
Youngstown, Ohio 


Dies—Punch & Press. 
La Salle Machine Works, 
Chicago, Ill. 


Diffuser—Air Duct. 
Aéolus-Dickinson Co., Chicago, Ill. 
L. J. Mueller Furnace Co., 

Milwaukee, Wis. 


Doors—Metal. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 


Drive Screws—Hardened Metallic. 
Parker-Kalon Corp 
200 Varick ‘St., New York 


Eaves Trough. 


Barnes Metal Products Co., 
Chicago, Ill. 


Philadelphia, Pa. 
Lupton’s Sons Co., Davi 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Elbows.and Shoes—Conduetor. 
Barnes Metal Products Co., 
Chicago, Ill. 
Dieckmann Co., Ferdinand, 
eg eg Ohio 
Lupton’s Sons Co., vid, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 
Wood Faces—-Warm Air. 
Auer Register Co., Cleveland, Ohio 

American Wood Register Co., 
Plymouth, Ind. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Fittings—Conductor. 
Barnes Metal Products Co. 
Ch icago, Il. 

Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 


Flanges. 
Chicago Metal Mfg. Co., 
Chicago, Il. 


Fittings—Steel Pipe. 
Chicago Metal Mfg. Co., 
Chicago, Ill. 


Flue Thimbles. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Furnace C t—Asbest 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
as ae oy Corrugating Co. 
, Ch’go, La Crosse, Kan. City 


Furnace Cement—Liquid. 


Technical Products Co. 
Pittsburgh, Pa. 


Furnace Cleaners—Suction. 
Brillion Furnace Co., Brillion, Wis. 


Furnace Coloring (Enamel). 
B & F Mfg. Co., Des Moines, Iowa 


Furnace Fans. 
A-C Mfg. Co. Pontiac, Ill. 
Canton Susnase & Mfg. Co., 


Canton, Ohio 
A. H. Robinson Co., 
Massillon, Ohio 
Warm Air Furnace Fan Co. 
The, Cleveland, ‘Ohio 
Williamson Heater Co. 
Cincinnati, Ohio 


Furnace Fuse. 


National Regulator Co. 
Chicago, Ill. 


Furnace Regulators. 
National Regulator Co., 
Chicago, Ill. 
H. M. Sheer Co., Quincy, Ill. 
Thermo-Control Regulator Co., 
Youngstown, Ohio 


Furnace Rings. 


Forest City-Walworth Run 
Foundries Co., Cleveland, Ohio 

Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Furnaces—Gas. 


Calkins & Pearce, Columbus, Ohio 
Mueller Furnace Co., 
Milwaukee, ’ wis. 


Furnaces—Warm Air 

Agricola Furnace Co., 

Gadsden, Ala. 
American Furnace Co., 

St. Louis, Mo. 
Beckwith Co., The, 

Dowagiac, Mich. 

Brillion Furnace Co., Brillion, Wis. 
Canton Furnace & Mfg. Co., 


Colburn Heater Co., Chicago, IIl. 
Emrich Co., C., Columbus, Ohio 
Farris Furnace Co., 
Springfield, Il. 
Floral City Heater Co., 
Monroe, Mich. 
Forest City-Walworth Run Fdy., 
Cleveland, Ohio 
Fox Furnace Co., Elyria, Ohio 


Berger Bros. Co. 





Henry Furnace & Fdy. Co., 
Cleveland, Ohio 
Hess-Snyder Co., Massillon, Ohio 
Homer Furnace Co., 
Coldwater, Mich. 
Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
a Foundry & Furnace Co. eo 
P. Bloomington, IIl. 
May- } a Furnace Co., 
Newark, Ohio 
Marshall Furnace Co., 
Marshall, Mich. 
Meyer Furnace Co., The, Peoria, Ill. 
Midland Furnace Co., 
Columbus, Ohio 
Mt. Vernon Furnace & Mfg. Co., 
Mt. Vernon, II. 
Mueller Furnace Co., 
ilwaukee, Wis. 
Premier Warm Air Heater Co., 
Dowagiac, Mich. 
Richardson & Boynton Co., 
ew York, N. Y. 
Robinson Co., A. H., 
Massillon, Ohio 
Rybolt Heater Co., Ashland, Ohio 
Schwab & Sons Co., R. J., 
Milwaukee, Wis. 
Success Heater Mfg. Co., 
Des Moines, Ia. 
Thatcher Co., Chicago, [ll. 
XXth Century Heating & Venti- 
lating Co. Akron, Ohio 
Waterman- -Waterbiry Co., 
Minneapolis, Minn. 
Western Steel Products Co., 
Duluth, , Minn. 


Wise Furnace Co., Akron, Ohio 


Gas (Acetylene) Dissolved. 
Prest-O-Lite Co., Inc., 
‘New York, N. Y. 


Gas (Nitrogen). 


Linde Air Products Co., 
New York, N. Y. 


Gas (Oxygen). 
Linde Air Products Co., 
New York, N. Y. 


Glass—Wire. 


Lupton’s Sons Co., .David, 
Philadelphia, Pa. 


Grilles. 


Auer Register Co., Cleveland, Ohio 
Harrington & King Perforating 


Co., Chicago, Ill. 
Hart & Cooley Co., 
New Britain, Conn. 
Independent Reg. Co. 
Cleveland, Ohio 
Tuttle & Bailey Mfg. Co. 
Chicago, Ill. 


Grilles—Stove Front. 
Tuttle & Bailey Mfg. Co., 
Chicago, Ill. 


Guards—Machine and Belt. 


Harrington & King Perforati 
Co., Chicago, Il 


Handles—Boiler. 
Berger Bros. Co., Philadelphia, Pa. 


Handles—Soldering Iron. 
Hyro Mfg. Co., New York, N. Y. 


Hangers—Eaves Trough. 
Berger Co., L. D., Philadelphia, Pa. 
Horan Stay Hanger Co., 

Louisville, Ky. 
Lupton’s Sons Co., Dav 
Ph iladelphia, Pa. 
Milwaukee Corrugating Co.; 
Mil., Ch’go, La Crosse, Kan. City 


Heat Hustlers 


American Foundry & Furnace Co., 
Bloomington, Ill 


Heat Regulation Systems. 
National Regulator Co., 
Chicago, Il. 
Thermo-Control Regulator Co., 
Youngstown, Ohio 


Heaters—Cabinet. 
Fox Furnace Co., Blyria, Ohio 
Mueller Furnace Co., 
Milwaukee, Wis. 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Heaters—School Room. 
Floral City Heater Co., 
Monroe, Mich. 

Meyer Furnace Co., The, 
Peoria, Il. 


L. J. Mueller Furnace Co., 
Milwaukee, Wis. 
Waterman-Waterbury Co. 
Minneapolis, Minn. 


Hooks—Conductor. 


Berger Co., L. D., 
Philadelphia, Pa. 


Hotels 


Fort Shelby Hotel, 
Detreit, Mich. 


Humidifiers. 


Automatic Humidifier Co., 
Cedar Falls, Iowa 


Chandler Pump Co., 
Cedar Rapids, Iowa 
L. J. Mueller rweeee ‘Go., 


ilwaukee, Wis. 
Salada Mfg. Co., 
Minneapolis, Minn. 


Lath—Expanding Metal. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Machines—Crimping 
Bertsch & Co., 
Cambridge City, Ind. 


Machinery—Culvert. 
Bertsch & Co., 
Cambridge City, Ind. 


Machines—Tinsmith’s. 
Bertsch & Co., 
Cambridge City, Ind. 
Dreis & Krump Mfg. Co., 
Chicago, I). 
Interstate Machinery Co., 
Chicago, I). 
La Salle Machine Works, 
Chicago, Il. 
Maplewood Mospipety oe 


icago, Il} 
Marshalitown Mfg. Co., 
Ma rshalitown, Iowa 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 
Peck, Stow & Wilcox Co., 
Southin ton, Conn. 
Ryerson & Son., Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 


Mandrels. 
Hyro Mfg. Co., New York, N. Y. 


Metals—Perforated. 
Harrington & King Tareseting 
Co., hicago, 11). 


' Miters. 
Friedley-Voshardt Co., 
Chicago, I). 
Milwaukee Gey tm Co., 
Mil.; Ch’go, La Crosse, Kan. City 


Miters—Eaves pene. 
Barnes Metal Products ee 


Chicago, Ill. 
Lupton’s Sons Co., David, 
Philadel hia, Pa. 
Milwaukee Corrugating be 
Mil, Ch’go, La Crosse, Kan. City 


Nails—Hardened Masonry. 
Parker-Kalon Corp., 
New York, N. Y. 


Nitrogen (Gas). 
Linde Air Products Co., 
New Yerk, N. Y. 


Oil Burners. 
Mclivaine Burner Corp., 
Evanston, I). 
Northern Oil Burner Co., 
Minneapolis, Minn. 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co., 


Chicago, I). 
Gerock Bros. Mfg. Co., 
St. Louis, Mo. 
Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 


Oxygen (Gas). 
Linde Air Products Co., 
New York, N. Y. 


Paint. 
Conners Paint Mfg. Co., Wm., 
Troy, N. Y. 


Patterns—Furnace and Steve. 
Cleveland Castings Pattern Co., 
Cleveland, Ohio 
Quincy Pattern Co., Quincy, IL 
Wedder Pattern Works, 
Troy, N. Y. 


(Continued on page 124) 
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CINCINNATI'S 
FINEST 


NE of the Nation's outstanding hotels 
embodying every modern convenience 
that so attracts travelers throughout the world. 


In the heart of the business, financial and 
theatre centers. 


Accommodations for 1200 guests. 


Hotel Sinton 


CINCINNATI 


JOHN L. HORGAN Managing Director 





All Sizes and Shapes of Holes 
In Steel, Zinc, Brass: Copper, Tinplate, etc. 
For All Screening, Ventilating and Draining 





EVERYTHING IN PERFORATING METAL 


THE HARRINGTON & KING espero op © 


Hy* S649 FILLMORE ST.-Cr 


roo “NEW YORK a moe 








— 


FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 





The 12-Cylinder Ventilator 
Used in Every State 
in the Un 


FEolus-Dickinson 
Vent Makers Since 1888 


SPECIFY. OLUS 39« 80-ae feis oe 
VENTILATORS Phone: Lafayette 1862-1863 

















352 Flexible 
Pages Leather 
Pinding 
247 
Figures 
165 Measures 
Tables 414x5 in. 
















One of the Best and 
Most Popular Books 


on tinsmithing and elementary sheet metal work. This is the 
latest edition and the contents are new excepting the chapter on 
Mensuration, which has been re-arra ae and amplified, and pos- 
sibly some fifty pages of problems and tables which are classified 
to the phase of the work they cover. 


This Book Covers Simple Geometry ond 
Every Phase of Modern Pattern Cutting 


from the making of every type of Seam, Lap and Joint, to Coni- 
cal Problems and Tinware, Elbows, Piping, Ducts, Gutters, Lead- 
ers, Cornice and Skylight Work and Furnace Fittings. 


In fact an excellent all-around book for eoery man in the trade. 
Mr. Williams writes in an easy-to-read, ul manner, giving 
you all the necessary details about each subject he handles. 


You should add this widely read book to your collection now. 


PRICE $3.00 


AMERICAN ARTISAN 


620 South Michigan Avenue, Chicago, Ill. 












THIS MEANS SER VICE 


B.B. LINE OF SHEET METAL 
SUPPLIES 
CARRIED IN STOCK BY YOUR NEAREST JOBBER 


INSURING PROMPT SHIPMENT OF QUALITY 
MATERIAL. 


EVERY ITEM OF THE B.B. LINE IN A CLASS BY 
ITSELF. LOOK FOR THE B. B. 


B. B. Conductor Hooks and Gutter Hangers, ‘‘SHUR- 
LOCK’’ Conductor Pipe, ‘‘E-Z Fit’’ Eaves Trough, 
‘Quaker City’? Mitres, Ends, Caps and Outlets. 
Other items in our No. 10 Catalog. 


BERGER BROS. CO. 


229 TO 237 ARCH ST. PHILADELPHIA 
3 





























CHICAGO STEEL SLITTING SHEAR 


LIGHT—POWERFUL 
DURABLE 


Capacity 10 gauge sheets 
Any Length or Width 
Flat Bars 3/16x2” 
Weight 22 pounds 


Price $12.50 Net 
F. O. B. Chicago 
Made of pressed steel and equipped with 
hold-down. Blades of highest grade cru- 


cible steel. Most indispensable high grade shears made. Equal to 
other shears selling at over twice the price. ORDER YOURS TODA v. 


DREIS & KRUMP MFG. CO., 7404 Loomis St., Chicago 
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(Continued from page 122) 


Pipe and Fittingse—Furnace. 
Chicago Furnace Supply Co., 
Chicage, I1l. 
Henry Furnace & Fdy. Co. 
Cleveland, Ohio 


driéiinen, Ohio 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Mueller Furnace Co., 
Milwaukee, Wis. 
Ohio 


Lamneck Co., 


Osborn Co., The J. M. 
Cleveland, 


Pipe and a 
Meyer & Bro. Co., Peoria, Il. 
Milwaukee ee Te, Co. 

Mil., Ch’go, La Crosse, - Kan. City 


Pipe—Conductor. 


Barnes Metal Products Co., 
Chicago, IL 
Berger Bros. Co. 
Philadelphia, Pa. 
Chicago Metal Mfg. Co., 
: Chicago, Il. 
Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 
Friedley-Voshardt Co., 
Chicago, Ill. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Gopougeees Co., 
Mil, Ch’go, La Crosse, Kan. City 
New Jersey Zine Sales Co., The, 
New York, Nu. Y¥. 
Wheeling Corrugating Co., 
‘Wheeling, W. Va. 


Presses. 


La Salle Machine Works, 
Chicago, IIl. 


Punches. 
Bertsch & Co., 
Cambridge City, Ind. 
Interstate Machinery Co., 
Chicago, Ill. 
La Salle Machine Works, 
Chicago, Ill. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Ryerson & Son, Inc., Jos. 
Chgo., N. Y., St. L., Det., Cleve. 


Punch Combination Bench and 


Hand. 
Hyro Mfg. Co., New York, N. Y. 
Ryerson & Son, Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 





Punches—Hand. 


Hyro Mfg. Co., New York, N. Y. 
Ryerson & Son, Inc., Jos. 
Chgo., N. Y., St. L., Det., 


Putty—Stove. 
Connors Paint Mfg. Co:, Wm., 
Troy, N. Y. 
Radiator Cabinets. 


The Hart & Cooley Mfg. Co 
New Britain, 


Tuttle & Bailey Mfg. Co., 
Chicago, 

Radiators—Shields. 
Beh & Co., Inc., New York, N. Y. 


Ranges—Combination Gas & Coal. 
Thatcher Co., Newark, N. J. 


Register Shields. 


Beh & Co., Inc., New York, N. y. 
Hall-Neal Furnace Co., 
Indianapolis, Ind. 


Registers—Warm Air. 
Auer Register Co., Cleveland, Ohio 


Cleve. 


Conn. 


Ill. 


Forest City-Walworth Run 
Foundries Co., Cleveland, Ohio 
Hart & Cooley Co., 
New Britain, Conn. 


Henry Furnace & Fdy. Co., 
Cleveland, Ohio 
Independent Register & Mfg 


‘Cleveland, Ohio 
Lamneck & Co., W. E., 
Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Til. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Mueller Furnace Co. “AS = 
Milwaukee, Wis. 
Tuttle & Bailey Mfg. Co., 
Chicago, Il. 


Registers—W ood. 
American Wood Register Co., 
Plymouth, Ind. 
Auer Register Co., Cleveland, Ohio 
Milwaukee Corrugating Co., 
M Ch’'go, La Nees Kan. City 
Mueller Furnace Co., lL. J., 
Milwaukee, Wis. 


Regulators—Heat. 
National Regulator Co., 


Chicago, Ill. 

H. M. Sheer Co., Chicago, Ill. 
Therme-Centrel poeaiater Ca. ‘Das 
< 


Youngstown, 


dl gg hae 
Armes Distributors Ase’n eof 
America, Middletown, Ohio 
Lupton’s Sons Co., Dav 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Rivete—Stove. 


The Kirk-Latty Co., 

Cleveland, Ohio 
Lamson & Sessions Co. 
Cleveland, Ohio 


Ryerson & Son, 1? Jos. T., 
Chgo., N. Y., 8t. L., Det., Cleve. 


ra = ea 
The Kirk-Latty C 
Cleveland, Ohio 


Lamson & Sessions 
Cleveland, Ohio 


Rolls—Forming. 


Bertsch & Co., 
Cambridge City, 


Ind. 
Roofing Cement. 


Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Roof—Flashing. 


Milwaukee Corrugating Co., 
Milwaukee, Wis 


Roofing—Iron and Steel. 
Armco Distributors Ass’n of 
America, Middletown, 

Central Alloy Steel Corp., 


Ohio 


Massilion, Ohio 


Friedley-Voshardt Co., 


Chicago, Ill. 
Inland Steel Co., Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 
Ryerson & Sons, te 4 Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 
Wheeling Corrugating 
‘Wheeling W. Va. 


Roofing—Tin. 
Milwaukee Corrugating Co., 
» Ch’go, La Crosse, Kan. City 
Taylor Coe N. & G., 
Philadelphia, Pa. 


Wheeling Corrusgting Co. 
Wheeling’ W. Va. 


Roofing Tools. 
Wm. Eiermann, Brooklyn, N. Y. 
Zinc. 


New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Rubbish Burners. 


Hart & Cooley Co. 
New * Britain, 
Schools—Sheet Metal 


Conn. 


Drafting. 
St. Louis aman: npttente, 
Louis, Mo. 


Schools—Warm Air Heating. 


St. Louis sneer Sg ng 
uis, Mo. 


Screws—Hardened Metallic Drive. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Parker-Kalon Corp 
200 Varick’ St., New York 


Screwse—Hardened Self-Tapping, 
Sheet Metal. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Parker-Kalon Corp 
200 Varick. ‘Bt, New York 


Screens—Perforated Metal. 


Harrington & King Perforating 
Co Chicago, Il. 


Shears—Hand and Power. 
Interstate Machinery Co., 
Chicago, Ill. 
Marshalltown Mfg. Co., 
Marshalltown, 
Peck, Stow & Wilco 
Southington, Conn. 
Ryerson & Son, Inc., Jos. T., 
hgo., N. Y¥., St. L., Det., Cleve. 
Viking Shear Co., ‘Brie, Pa 


Bheet Metal Screws—Hardened, 
Self-Tapping.. 
Parker-Kalon Corp 
200 Varick. St. New York 


Iowa 


Sheets—Black and Galvanized. 
Armco ates Ass’n of 


America, ddletown, Ohio 
Central Alloy Steel Re rp., 

assilion, Ohio 

Inland Steel Co., mL chicage, Ill. 


5 ey Corru “Grosse, Xe 
M h’go, La Crosse Kan. City 


Osborn “a The J. M. 
e % RF Gio 
Ryerson & Son., Inc., Jos. T., 
Chgo., N. Y., Bt. L., Det., Cleve. 
Taylor Co., N. 
Philadelphia, Pa. 


Wheeling Corrugating 
Wheeling, Ww. Va. 


Sheete—lIron. 
Armco Distributors Ass’n of 
America, Middletown, Ohio 


Central Alloy Steel Corp., 
Massillon, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’'go, La Crosse Kan. City 
Ryerson & Son, a os. T., 
Chgo., N. Y., St. L., Det., Cleve. 


Sheete—Tin. 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheete—Zinc. 
New Jersey Zinc > Sales Co., The, 
New York, Mf. 


Shingles and Tiles—Metal. 
Milwaukee Corrugating Co., 
M Ch’go, La Crosse, Kan. City 

Wheeling Corrugating Co., 
Wheeling W. Va. 


Sifters—Ash. 
Diener Mfg. Co., G. W., 
Chicago, Ill. 
Sky Lights. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee iy. Co., 
Mil., Ch’go, La Crosse, Kan. City 
Snips. 
Peck, Stow & Wilcox Co., 
—. Conn. 
Ryerson 4 Son, Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 
Solder. 
Chicago Solder Co., Chicago, Ill. 


Milwaukee Hy 0., 
Mil., Ch’go, La Crosse, Kan. City 


Soldering Furnaces. 
Burgess Soldering Furnace Co., 
Columbus, Ohio 


Diener Mfg. Co., G. W., 
Chicago, Ii. 
Ryerson & Son, Inc., Jos. 

Chgo., N. Y., St. Tie Det., ‘Cleve. 
Soldering Supplies 
Chicago Solder Co., Chicago, Ill. 
Spectalties—Hardware, 

Diener Mfg. Co., G. W., 
Chicago, IIl. 


Stars—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 
Friedley-Voshardt Co. 
Chicago, Il. 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Steel Pipe—Welded. 


Chicago Metal Mfg. Co., 
Chicago, Ill. 


Stove Pipe Reducers. 
Milwaukee Gusregntins ng Co., 
088e, Kan. City 


Mil., Ch’go, La 
Thatcher Co., Newark, N. J. 
Muwouxee corragath ting Co., 


h’go, La ae Kan. City 
ome oe The J. M. 
Cleveland. Ohio 
Taylor Co., N. & 
Philadelphia, Pa. 


Tools—Roofers. 


Wm. Biermann, Brooklyn, N. Y. 


Tools—Tinsmith’s. 


Bertsch & Co 
Cambridge City, Ind. 
Dries & Krump Mfg. ont: 


, In. 
Hyro Mfg. New York, N. Y. 
Interstate atacllineey Co., 
Chicago, Il. 
Maplewood Machinery Co., 

Ciieese, Il. 

Osborn Co., The J. M. 
Cc iveland. Ohio 

Peck, Stow & noes 
n, Conn. 


Ryersen & Son, ine., Jos. T., 
Chgo., N. Y., St. U., Det., Cleve. 
Viking Shear Co., Erie, Pa. 


Torches. 
Burgess Soldering Furnace Co., 
Columbus, Ohio 
Diener Mfg. Co., G. W. 
Chicago, Il. 


Ryerson & Son, Inc., Jos. T., 
Chgo., N. Y., St. ae Det., Cleve. 


Trade Extension. 


Cup & & Brass Research As- 
sociation, New York, N. Y. 

Sheet Steel Trade Extension | 
Committee, Pittsburgh, Pa. 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio 


Ventilators. 
Aeolus Dickinson Co., Chicago, III. 
Akrat Ventilators, Inc. 
Ch go, Ii. 
Chicago, Iil. 


Philadelphia, Pa. 
Friedley-Voshardt Co., 

Chicago, Ill. 
Kernchen Co., oe Ti. 


Lupton’s Sons Co vid, 
Philadelp hia, Pa. 
aieanhee Corrugating 
iL, Kan. City 


i 
Standard t Wontiater en - 
a. 


Arex Company, 
Berger Bros. 


Lewisburg, 


Ventilators—Celiling. 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fdy. ep 
Cleveland, Ohio 


Windows—Steel. 


Lupton’s Sons Co., David, 
Philadelphia, Pa. 


Zine. 


New Jersey Zinc Co., The, 
New York, N. Y. 
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WANTS AND SALES 


Yearly subscribers to the 
AMERICAN ARTISAN may in- 
sert advertisements of not more 
than fifty words in our Want and 
Sales Columns WITHOUT 
CHARGE. 

Such advertisements, however, 
must be limited to help or situa- 
tion wanted, tools or equipment 
for sale, to exchange or to buy, 
business for sale or location de- 
sired and must reach our office 
by Thursday of the week of pub- 
lication. This privilege is not ex- 
tended to manutacturers or job- 
bers—or those making a business 
‘of buying and selling used ma- 
chines—employment agencies and 
brokers. 

When sending advertisement 
state whether your name or blind 
number is to be used. 











BUSINESS CHANCES 


AMERICAN ARTISAN 


BUSINESS CHANCES 
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SITUATION WANTED 





For Sale—Well equipped tin shop doing 
good business, small town Northeast In- 
diana nearest shop 12 miles. Consider- 
able work carried over from last fall. A 
chance for a man with small capital to 
get a good paying business and work 
for himself. Reason for selling, other in- 
terests. Address P-494, AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 





For Sale—Sheet Metal, Plumbing and 
Heating Business. Established ten years; 
doing good business; county seat town of 
2,500, northern Iowa. Good dairy coun- 
try. Poor health reason for selling; 
stock, tools and fixtures invoice about 
$5,000. Brick building 22x100 feet; well 
located. Will sell or rent building. Ad- 
dress S-494, AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 





A chance for a young mechanic who 
wants to get ahead. I have a shop in 
one of the best locations, large show 
room and sheet metal shop for sale. There 
are good prospects next month when the 
weather opens up. I will sell at a bar- 
gain and help him until he gets started. 
Address O-493, AMERICAN ARTISAN, 
620 So. Michigan Ave., Chicago, Ill. 





Wanted to sell at once, first class 
plumbing, heating and sheet metal shop. 
Splendid lay out shop and has done a 
wonderful business in recent years. A 
rare opportunity for a live wire man 
who wants to succeed. Address K-493, 
AMERICAN ARTISAN, 620 So. Michigan 
Ave., Chicago, III. 





Lightning Rods—Dealers who are sell- 
ing Lightning Protection will make 
money by ting to us for our latest 
Factory to Dealer Pri 
salesmen and save you : all 
charges. Our Pure Copper Cable and 
Fixtures are endorsed by the National 
Board of Fire Underwriters and hundreds 
of dealers. Write today for samples and 
prices. L. Diddie Company, Marsh- 
field, Wis. 





For sale at a sacrifice, 50 galvanized 
cans that a customer refused to accept 
on account of size and not workman-— 
= The description: No. 24 Ingot Iron 
Galv. 23 in. high and 7 in. dia. Hold 
practically 4 gallons. These cans are 
water tight, tested for leaks and have 
a cast lug threaded, rivited and soldered 
on 6 in. from bottom that will take a 
%, {2 faucet by merely screwing in same. 

is can is reinforced on top edge with 
4% in. double fold. There are no lids. 
Will take 50 cents each crated F. O. B. 
ear here. Address Oliver Mullen, Bed- 
ford, Indiana. M-493 





For Sale—Retinning equipment suitable 
for retinning milk cans and dairy uten- 
sils. A complete modern retinning equip— 
ment. This equipment is complete in 
every detail. Have just completed a 
three-year contract for Swift & Com- 
pany which averaged over ten thousand 
cans per year. Reason for selling, am 
manufacturing a patented article and do 
not have floor space to do retinning. Ad- 
dress R-494, AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 





For Sale—Good paying established fur-— 
nace parts business, wholesale and retail 
in a town of a metropolitan center of two 
million people, no competition, with an 
established furnace repair and vacuum 
cleaning business. A good opportunity 
for two men who know the furnace busi- 
ness. Address J-493, AMERICAN ARTI- 
SAN, 620 So. Michigan Ave., Chicago, III. 





For Sale or Merge—Well equipped 
sheet metal shop centrally located in a 
principal city of the corn belt, in opera— 
tion many years contracting custom work 
and manufacturing. Address O-—494, 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 





Well equipped shop in good district. 
Plenty work at good prices. On account 
of health will sell for less than cost for 

uick sale. Address X-494, Deerfield 

oofing & Sheet Metal Works, Waukegan 
Road, Deerfield, TIlinois. 


For Sale—Furnace and tin shop, best 
location in the city of Cleveland, also 
large brick house and large store in 
front. Wish to retire on account of age 
and health. Tools all new—year old. Ad- 
dress A. Kovacik, 12218 West Madison 
Ave., Lakewood, Ohio. L-493 





SITUATION WANTED 


Situation Wanted—By first class tinner 
and furnace man, also understands retin— 
ning and all kinds of copper work. Can 
lay out patterns and do neat work. Mid- 
dle age and married; 20 years’ practice. 
~— J-494, care AMERICAN ARTI- 





A first class ventilating superintendent 
estimator and mechanic wants position 
as foreman with a first class firm doing 
a lot of work. If you are in ‘need of a 
ood man let’s talk it over. I am sure 
can satisfy you. Address Z-493, AMER- 
ICAN ARTISAN. 





All around sheet metal worker or sales— 
man wants steady work, can run shop, 
should make good man for some one. 
Willing to work and can lay out same; 
prefer general shop or blow pipe. Under- 
stand heating. Address C-494, AMER- 
ICAN ARTISAN. 





Wanted—Steady position as sheet metal 
and furnace man. Also do combination 
work; will 5° south and west; distance 
will be no object. Address Henry Giber- 
son, 511 Hawley Ave., Syracuse, yes 





Wanted—Position as salesman with 
stove or furnace manufacturer, for state 
of N. Age 40, with life experience. 
Reference on request. Address W. J. B., 
319 N. Drive, Buffalo, N. Y. Y-493 





Wanted—Combination plumber and tin- 
ner with ability to estimate and handle 
men, steady work year round, must be 
reliable and sober. Address K-494, care 
AMERICAN ARTISAN. 





Plumber and tinner with 30 years at 
the trade wants a job. A small town 
preferred. Address B-494, AMERICAN 
ARTISAN. 








Situation Wanted—By first-class Sheet 
Metal Worker. Estimate and lay out 
work from blue prints, make and erect 
all general sheet metal work, inside or 
out, cornice, marquise, skylights, blow 
pipe up to 12 gauge, ventilation and in- 
stall warm air furnaces (Standard Code), 
metal ceilings, slate, asbestos shingle, 
zinc and metal tile roofing. Can take 
charge of all work required. Address 
T-494, Sheet Metal Worker, 2738 W. 
Warren Avenue, Chicago, Illinois. 





First class all around sheet metal 
worker and lay out man wants position 
at once. Married, sober, steady and re- 
liable. Experienced in all branches of 
the trade. Have a long and wide range 
of experience. Been foreman for years. 
State wages and hours. Will go any- 
where. Address W. J. Mack, 121 Third 
St., St. Charles, Ill. D-494 





Young man, aged 26 years, with family 
wants position. All around tinner and 
furnace man. Am a bit slow but can de- 
liver the goods. Would like a town, 3,000 
to 5,000 population, southern preferably. 
Can come at once. Have few bench ma- 
chines, plenty of small tools. Address 
Z-494, Doyal Wheeler, R. No. 5, Murfrees- 
boro, Tenn. 





Sheet metal worker with 16 years’ ex- 
perience on all classes of general sheet 
metal, and Standard Code furnace work, 
good at trouble shooting on heating jobs; 
can lay out patterns and work, estimate, 
and handle men. Age 37; married and 
strictly sober. Prefer Illinois, Union 
shop. Address E-494, AMERICAN AR- 
TISAN. 





Experienced salesman of good repute 
and well qualified, would like to connect 
with an enterprising heating manufac- 
turer. Applicant now holds sales and 
executive position in same line. Ad- 
dress F-494, AMERICAN ARTISAN. 


HELP WANTED 





Wanted—Top notch furnace man who 
wants to hook up with a top notch fur- 
nace company. We vacuum any part of 
the heating and ventilating system of 
small residences and the largest of indus— 
trial plants. Last year we had 6,000 
calls for furnace inspections. This is the 
opportunity for replacements. If you are 
a wide awake never tiring hustler look- 
ing for real money, send your references 
as they must show a top notch record. 
Address W-493, AMERICAN ARTISAN, 
620 So. Michigan Ave., Chicago, Il. 





Wanted—Intelligent and willing sheet 
metal worker. One able to lay out work 
and capable of handling men. Good fu- 
ture with an engineering company lo- 
cated in Chicago (open shop). Address 
T-493, AMERICAN ARTISAN, 620 So. 
Michigan Ave., Chicago, Il 





Wanted at Once—All around man to do 
class of work that comes in a country 
tin shop. Must be able to do plumbing 
and drive a car. Want a sober man 
and one who will be on the job. Wages 
$30 per week the year around. Address 
O. L. Doward, Mt. Morris, Tl. G—494 





Wanted—Active partner. One that can 
take full charge of shop, do estimating 
and draft his own patterns, in a live 
growing town of 2,500. Only tin ship in 
town. Very little capital necessary. Ad- 
dress C-495, Kimball Tin & Radiator 
Shop, Kimball, Nebraska. 





Wanted—First class furnace and sheet 
metal worker that can read blue prints 
and lay out jobs. State wages. Lo- 
cated in northern Illinois. Address 8-493, 
AMERICAN ARTISAN, 620 So. Michigan 
Ave., Chicago, Il. 





When writing mention AMERICAN ARTISAN—Thank you! 





126 


HELP WANTED 


Wanted—Two first-class sheet metal 
workers, capable of turning out a first- 

















class job. State experience in different 
branches of business. Scale $1.00 per 
hour. Address B-495, AMERICAN AR- 
TISAN. 

Wanted—Experienced man to sell warm 
air heating installations. Good oppor- 
tunity for one who understands the busi- 
ness. Address Sheet Metal Shop, 3807 
Sixth Avenue, Des Moines, Iowa. A-495 

Wanted — First-class radiator man. 
Steady job.for right man. State age and 
Wages in first letter. Address Y-494, 
J. H. Barnett, Dodge City, Kans. 





Wanted—Good reliable plumbing, heat-— 
ing and sheet metal man. For informa- 
tion write Leo E. Beall, 107 Nottana St., 
Sturgis, Mich. X-—493 


TINNERS’ TOOLS 


For Sale—One used Merrell power pipe 
machine with or without motor. Cuts 
% in. to6 in. pipe. For further informa-— 
tion write Leo E. Beall, 107 N. Nottawa 
St., Sturgis, Mich. R-493 

Wanted to Buy—Used 8 foot steel brake 
and stove pipe crimper. Address P-493, 
AMERICAN ARTISAN, 620 So. Michigan 
Ave., Chicago, Il. 

Wanted—aA 21 in. tin folder. Must be in 


good working order. Address W-494, Wm. 
Barrett, Box 170, Schoolcraft, Michigan. 























95% NEW 


Latest Model 
MIGHTY MIDGET 
UNISHEARS 


$6@5§°° ea. 
Largest Stock New 
and Used Sheet Metal 


Working Machinery 
in Middle West. 


Interstate Machinery Company 


601 W. Monroe St. Chicago, Ill. 
SEND FOR STOCK LIST 


























NOTICE 
To those answering Special 
Notice and Want Advertisements 


ONLY FIRST CLASS MAIL 
CAN BE FORWARDED 














Original 
Siphonage 
Ventilator 


The 
Power 
Fans 
Only Rival! 


200,000 Perfect 
Installations ! 


Write for prices today 


AREX COMPANY ®3.35Mich-Ave 





AMERICAN ARTISAN 
SPECIAL NOTICES 


The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion 
When were, 3 van je state whether 
your name or blind number is to be 
use how many insertions are 

desired. 


ATENTS 


HUBERT E. PECK 
Patent Attorney 


Barrister Bldg. WASHINGTON, D. C. 














WANTED 


Experienced furnace salesman for 
the State of Iowa. Write, stating 
experience, salary, and references. 
Address D495, American Artisan, 
620 So. Michigan Ave., Chicago, 


Illinois. 





SALESMAN 


salesman for 


Experienced furnace 
Southern Illinois and Indiana residing 
in or near Indianapolis. Write, stating 
experience, salary and references. Ad- 
dress E495, American Artisan, 620 So. 


Michigan Ave., Chicago, II. 





AMERICAN ARTISAN 


ADS BRING RESULTS 





March 16, 1929 


SPECIAL NOTICE 








WANTED 


An Assistant 
Salesmanager 


a man capable of intelli- 
gently handling a vast 
amount of correspondence. 
Must write good clean sales 
letters and work with a 
large force of salesmen. 
Must understand’ warm air 
heating. Address the Mid- 
land Furnace Company, 
Box 217, Station A, Colum- 
bus, Ohio. 


F-495 
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Ra 
or 
TEST ITS PULLING POWER 
AND NOTICE ITS EFFICIENCY— 


A quality ct, simple in 
design and accurate in detail. 


* Write for Information and Prices. 


AKRAT VENTILATORS, INC. 


1191 Builders Bldg. CHICAGO 
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Sy 


student on the back of a Kod 
small about me. I got through bein 


Louis Technical Institute.” 








4 sf. » M); : ’ 4 CF ; HM \y 
yn ea hb a 4 
4 a) \ in, [ Y = 
“You see I have to do things big, judgin 
ak picture ae lar to the above.. 
a cheap mechanic when I took your course, 


and my business has grown wonderfully since, and I feel I really owe it to the St. 


WARM AIR 
SHEET METAL OONTRA 
FAN HEATING VENTILATING ENGINEERING 
THE ST. LOUIS TECHNICAL INSTITUTE, ©.W.KOTHE,Pris. 4543 Clayton Ave., St. Louis, Mo 





by the size of my family,” writes a 
e adds: “Nothing 


BIG BUSINESS SAYS: PREPARE FOR TOMORROW'S OPPORTUNITY! 


Harken to this Command, O Ye Shop Owners, Salesmen, Mechanics, etc. For- 
tunes will be made in these next few years by those who K 
Winter to mastering a Technical Education so later you can go after the bigger 
paying Jobs—the ones with steady work—that make for the longer yearly income. 
You can make this your personal Victory by qualifying yourself to Read Plans, 
Laying Out, Estimating and Managing the bigger paying jobs. 


Yes, Sir, we train you in your own Home, Personal, Clear, Direct 
Check your course. Write today before you forget it 
H SHEET METAL DESIGN AND PATTERN DRAFTING 


NOW. Devote this 


ACE HEATING 
OTING & ESTIMATING 











Mention AMERICAN ARTISAN in your reply—Thank you! 








March 16. 1929 






Expressly designed for 
use in brick, mortar, 
concrete, etc. 


AMERICAN 





ARTISAN 



























































VU J HEN you have cornices 
and flashings to fasten 


down—gutters and leaders to 
hang and other things to fasten 
to masonry—take Parker-Kalon 
Hardened Masonry Nails on the 
job. With these Nails you can 
make fastenings to brick, mor- 
tar, concrete, etc., the easiest 
possible way. 


Simply hammer in a Hardened 
Masonry Nail the same as you 
drive a common nail into wood. 
As the Nail goes in, the hard- 
ened spiral ribs cut and twist 
their way into the masonry, 
making a secure fastening in a 
fraction of the time required for 
expansion bolts, hooks or 






Hammer this Nail 
into Masonry like an 
ordinary nail into wood | 


anchors. Even in concrete, you 
need only drill a small hole to 
start this Nail. 


Sheet metal workers everywhere 
are using Parker-Kalon Hard- 
ened Masonry Nails to make 
fastenings to masonry with the 
least time and labor. 


Try these Nails on your own 
jobs—the coupon brings samples 
for a trial. 


Hardened Masonry Nails are 


” 


made in three sizes: 3/16 x 1’, 
%” x 14", %" x2’. 


PARKER-KALON CORPORATION 
190 Varick Street New York, N. Y. 


Distributed in Canada by 
Aikenhead Hardware Ltd., 19-21 Temperance St., Toronto 























; Parker Kalon 


Hardened 


Masonry Nails 


PATENTED 
FEB. 26, 1924—No. 1485202 





Parker-Kalon Corporation 

190 Varick St., New York, N. Y. 
Please send me a handful of Hardened Masonry 
Nails. I want to try them out for 


ee ee 





AMERICAN ARTISAN 














Walls and Ceilings of This New Spanish 
Texture Design Are Appropriate ~ 


for New Stores — New Halls — New Schools — New Churches 


for Old Buildings That Progress and Good Rentals Demand 
Bringing Up-to-Date 


: j 6 ERE is a decidedly new idea in metal ceiling 


and wall design—something never before attempted. 


Milcor has perfected a Spanish Texture pattern that 
reproduces almost exactly the attractiveness of an 
expert plastering job at a far lower cost. 


Like all other Milcor metal ceilings and walls, it is 
easy to erect. And the design suggests for decoration 
a splattering of color on an old-ivory base that is 
exceedingly attractive. 


You can sell this Spanish Texture design for either 
new or old buildings and give the owner a job that 
will be far more decorative than could be had at a 
like cost in any other way. Stores, restaurants, halls, 
theatres, churches—any public or semi-public build- 
ing or room are prospects for Milcor Spanish Tex- 
ture Wall and Ceiling design. 


Send us a blue print or layout of any room and we 
will give you lump sum quotations for required quan- 
tities of Spanish Texture Wall or Ceiling to cover. 


MILWAUKEE CORRUGATING COMPANY, Milwaukee, Wis. 


Eastern Plant: ELLER MFG. CO., CANTON, OHIO 


Chicago, IIl., Kansas City, Mo., La Crosse, Wis., Boston, Mass., Atlanta, Ga., Detroit, Mich., Minneapolis, Minn., 
Little Rock, Ark. : 


MILCOR.? METAL Walls & Ceilings 
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